
 

Congratulations  

&  

Welcome 

to the 

OneLife Community 

 

We are thrilled that you’ve made this commitment to move forward in your life and 

create greater abundance for yourself and your family. As you educate and empower 

yourself to take charge of your financial wellbeing you will notice many things in your 

life begin to change. 

Often in today’s society we are conditioned to think that others have greater insight 

and abilities when it comes to who should look after our money. In some areas while 

this may be true the fact is that no one will take greater care of your money than you. 

In this current economic climate it is imperative that you give yourself the gift of 

financial education in order to make informed decisions and choices that best support 

you and your family, so congratulations again for making the decision. 

This is an exciting and rewarding path to be on and we look forward to sharing this 

journey with you. 

 Always remember that wherever you are on the path is absolutely perfect. You 

wouldn’t be there if there wasn’t something new to learn.  

We have put this pack together with the express intention that you become crystal 

clear on where you currently are financially and where you are wanting to get to.  

Some may say I already know this. Our question to you would be, do you have it 

available and accessible at your finger tips right now. Remember to know and not to 

do is not yet to know. Now is the time to get it together. 

We wish you every success on this journey you are undertaking and look forward to 

being of service to you. 

With best regards 

 

Roy McDonald & Katrina McGilchrist 

OneLife Founders   
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What’s in Your Pack? 
Your Abundance Starter Pack is made up of a series of video files, audio files and a 
workbook which once completed will give you real clarity and insight into your current 
position as well as having you create a vision for where you are wanting to be in your life 
in the next 7 years.  

You will find this pack similar to a recipe – if you follow it step by step you will get the 
greatest results, miss out or shortcut any of the steps or ingredients and the cake won’t 
taste the same as the one in the recipe.  

For some of us our personalities are such that we want to shortcut and jump ahead. For 
others there may be the desire to have it be perfect and then we won’t move forward 
for fear of making a mistake or getting it wrong. Whatever your personality type, know 
that is quite normal for issues to arise as we start to look at all of this. Our identity and how 
we see ourselves around money and in relationships, not to mention the way we make 
self-judgements such as I’m a success or I’m a failure or a combination of both. Money 
brings up a lot of emotions for people especially when there is a lack of money. This often 
triggers people and they become fearful. From this place we can only create more of 
what we fear so it is important to notice what you are feeling and the thoughts that arise 
for you as you work through your pack.  

You will notice this pack has 3 distinct sections 

1 The Foundation Principles of OneLife’s Wealth Accumulator System which 
begins with the “Please Play Me First - Welcome to OneLife” 

2 The Science of Becoming a Millionaire  section outlines a variety of strategies 
you may like to study on your wealth path 

3 Your 180 Day Plan to Financial Freedom is the final section consisting of 5 video 
files and the accompanying workbook is intended to get you into action 

Some of you have purchased this pack as part of our signature Life Magic Package 
which includes our 6 Focus Coaching Webinars, 2 one on one coaching sessions, our 
“OneLifeTime” Time Management, Life Management Program and 4 day event at the 
Hunter Valley. You will also have a one on one with one of our senior coaches on 
completion of the Life Magic live event. 

For those of you who have decided to get started with our Abundance Starter Pack you 
are invited to join us on the webinar series, and are also eligible to 2 one on one coaching 
sessions. 

If any questions arise regarding the pack please email support@onelife.com.au.  

Remember, as we said earlier working through this pack may bring up some emotions, 
some old patterns and for some it may even be overwhelming. If it becomes like this for 
you break it down to one step at a time. Schedule it and then keep your word to yourself 
to complete that part. Then schedule the next step and again keep your word to yourself.  

In no time at all you will have it completed and have taken a major step forward to 
creating a richer and more fulfilling life. 
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There is one other thing that is critical for the success of your plan and that is to co-create 
it with your spouse or significant other, assuming you are in a relationship. The feedback 
we constantly receive about the alignment that has been created between couples is 
enormous. Quite often people have shared that they thought they were aligned with 
their spouse until they started working through the pack, where it became apparent that 
they actually weren’t aligned and that their goals were very different.  It is also not 
uncommon for assumptions to be made about what their partners want in life to be 
happy. Often when it’s written down and brought out into the open what is revealed 
can be a surprise. 

Sometimes partners don’t want to be involved on this journey and would prefer the other 
partner to attend to the financial aspects of their life. The end result though is they are 
often jointly liable if things don’t go to plan. Also, there is the risk their partner may pass 
away unexpectedly or a marriage ends then people are left to deal with these things at 
a time where they are probably least equipped to deal with them. 

Alignment in any partnership is paramount. In an intimate relationship where your 
families’ financial future is riding on it, it becomes a must. 

If you consider the analogy of being in a canoe with one partner who is powerfully 
paddling forward while the other partner is back paddling and with all the energy that is 
being expended by both parties, the end result is they barely make any progress. Then 
you have the final picture where both partners are fully aligned sitting in the canoe with 
total clarity on the intention of where they are heading, with their goal before them, they 
both paddle in total unity, all energy focused on the attainment of their joint intention, 
gliding across the water.  It’s a very different outcome and a very different experience. 

Our recommendation of the best way to work through the materials is to begin at the 
beginning and work your way through the pack. There are a couple of exceptions to this, 
which you will see in the summary on the following pages. 

Make an appointment with yourself and your partner if you are in relationship to watch 
the video files. Ensure you leave enough time where you won’t be interrupted. 

To begin watch “please play me first”. (unless your partner has not heard Roy speak 
before, in that case it would be good to watch the Creating Financial Success 
Boardroom video file as this will give them a greater context of what this is all about.) 
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Your USB Files 

  

File 1  “Please Play Me First - Welcome to OneLife”  

Chapter 1 – Your journey begins firstly with your Goals and Blue Form. You will find 
a digital copy of the Blue Form for you to upload to your computer on USB called 
“Strategic Spending & OneLife Blue Form”. We recommend you use this version as 
it does the calculations automatically for you once you have entered the data. 
The other benefit is each time you update it all the information is there and you 
only need to adjust the items that have changed. If you are not computer savvy 
and are unable to find someone to help you use this version we have enclosed a 
hard copy of the Blue Form behind page 22 of your pack. It is a slightly different 
format however the information is still the same. 

Chapter 2 – Automatic Millionaire – Wealth Account and Advanced Wealth 
Accumulator. After reviewing the video, you will find information in your pack on 
Pages 19-21. 

Chapter 3 – Understanding and Practicing your Strategic Spending. After 
reviewing the video, again upload to your computer “Strategic Spending & 
OneLife Blue Form”. You will find further information in your pack on Pages 9-18. 

Chapter 4 – Benchmarking. After reviewing the recording, you will find further 
information in your pack on Pages 23-24. Benchmarking can now be completed 
as part of your Blue Form on the spreadsheet. You will note that the hard copy 
form has evolved since this was filmed. The principles though remain the same 
there are just more elements to it.  

File 2  “Relationship Banking & Wealth Accumulator”  

This file is made up of two different sessions. In the first session addresses the importance 
of establishing great relationships with financial institutions and creating a strong and 
positive credit history or rebuilding your credit history depending on your circumstances 
Pages 25-27.  

The Wealth Accumulator session will take you through the Wealth Account and 
Automatic Millionaire System. It will also show you the difference between “Good debt” 
and “Bad  debt” and  also how you can turn this around.  

File 3  “Strategic Spending Plan”  

Tyson Whitewood one of our senior coaches walks you step by step through the how to’s 
of the OneLife Strategic Spending System showing you how to complete it. Please ensure 
you watch all of the video prior to beginning as there are some important distinctions 
made on how the program works, especially if you are a business owner compared to if 
you are an employee as well as any investment properties you may have. 
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File 4  “Strategic Spending Plan and Blue Data Collection Form”  

 NB: This file also contains the Benchmark  

This is where the rubber hits the road and you get to see where your money is really going.  
Use this USB to load both of these forms onto your home computer as it will then support 
you in keeping it up to date in the simplest way as your circumstances change. The 
system itself is designed to support you in clearly defining your next twelve months 
spending based on your current position as well as your intentions for the rest of the year. 
These documents will highlight the areas that may require attention and will support you 
in seeing what you can re-allocate for investment and the achievement of your wealth 
goals.  

 

File 5  “OneLife Results” 

This video file can be played at any time. It is a real source of inspiration. You will hear 
the stories of people just like you who started with this pack and went on to Life Magic 
(or our Abundance program) and transformed their circumstances. These are three 
fabulous individuals, with three very different personalities and three different sets of gifts 
and talents who used three very different strategies. Kelvin used commercial property to 
create $1,000,000 equity in 90 days. Brian used by an accumulation system to acquire 
wealth through residential property. Karyn purchased a beauty salon. 

 

File 6  “OneLife Champions”  

Again this can be played at anytime. This is a beautiful story of a stay at home mum who 
decided it was time for her to start her own business where she could make a difference. 
You will hear in her own words how she went from zero personal income to $2 million 
dollars per year while only working 80 days a year. Sue lives and breathes the OneLife 
philosophies and her success is testament to her consistency at implementing what she 
has learnt. 

 

File 7  “How to Make a $150,000 with $1,000 in 180 Days or Less”  

This is another file that can be played at anytime. You will hear how Cade did a real 
estate transaction and made a $150,000 profit using $1,000 in under 180 days. 

 

File 8  “Earl Nightingale”  

This audio is great to play in the car. We recommend that you play it 10 times. This is so 
you absorb it at the deepest level.  
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File 9  “Goal Setting Machine”  

This video takes you through the fundamental principles of OneLife’s 1-31 Goal Setting 
program. If you are around other members of the OneLife community you will often hear 
the most amazing stories of how people’s goals have been realized exactly the way it 
was written on their card. The power of your intention is such an incredible force that you 
can activate using this system to create the life of your dreams. 

  

File 10  OneLife Boardroom – Creating Financial Success Workshop 

This is a recording of a live event where Roy introduces people to the overall principles 
of the OneLife philosophies around moving from being an employee becoming an 
investor, the impact of taxation and the leverage of real estate and so much more. If   
your   partner   has   not   attended   this Introductory Program or seen Roy speak   we   
would recommend you watch the Creating Financial Success in its entirety. This   allows   
you   to   get   an   understanding   of   the   journey   you   are embarking on together.  
As we said earlier alignment is vitally important in any relationship and in the areas of your 
financial future it is critical that you are working together, heading in the same direction. 
We would also recommend you share it with anyone you are considering as part of your 
Dream Team. 

 

Other Action Items: 

We recommend  you read Roy’s book, “How to Turn $1 into $1M in Seven Years  or  Less”,  
and  begin  implementing   the  ideas  and  strategies  that resonate and are relevant to 
your personal situation.   Use it as a study tool going through it with a highlighter. You can 
choose to read this at the same time as working through your pack if you like or choose 
to read it after you have completed the first section. 

 

Establish your “Important Document File” 

This is a file containing any financial documents relevant to your situation and can 
include – last year’s Tax Returns, Bank statements, Superannuation statements, Business 
Profit & Loss Statements, Insurances, Wills, Court Orders, Loan Documents, Property or 
Share details, Credit Card Statements etc.  

The clearer you can be on where you are now will make a huge difference in 
determining the next steps you need to take. 

Again if there is anything you are uncertain about or are having difficulty with in 
preparing for your meeting, please feel free to contact  our customer  service  team by 
emailing  support@onelife.com.au or calling on 1300 365 590. 

Remember as mentioned earlier, sometimes compiling this information can bring up all 
sorts of emotions.  Be present, noticing what the feelings are.  Often  these emotional  
issues  are  the  reason  we  have  trouble  moving  forward  in  our  lives. Whether it’s the 
unwillingness to face the truth of our current financial position or maybe there are trust 
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issues around sharing where you are financially.   Remember this one thing, it’s not where 
you start it is where you are going to end up that’s important.   So if anything arises take 
a breath, notice what’s going on for you and then keep moving forward no matter what. 

Set out below is a checklist to help you gather the information required so you can 
complete all of the following action steps in your pack. Sometimes people have a 
difficulty finding this information, or perhaps the information is incomplete or not up-to-
date. If you find you do not have all of the information, start with what you have, arrange 
to get copies of what you need, you can then begin to fill in the blanks once you have 
the missing information. 

Information Checklist 

 Your before tax annual salary 
 Last year’s tax return 
 ALL your superannuation policy details such as balances and contribution amounts 
 Your bank accounts and their balances 
 All loans, including hire purchase, their balances, start and completion dates, and 

repayment amounts 
 Your credit card information – balances, minimum payments and credit limits 
 Your life, income protection, health insurance premiums 
 Car, house and contents insurance premiums – including car green slips 
 Motor vehicle registration 
 Mortgage information – repayment amounts, balance and completion date 
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Abundance Starter Pack Progress Checklist 
Set an intention for when you will complete each step on the checklist and tick of each 
step once complete and then sign off when a whole step is complete. This is a great way 
to start being your word and keeping your word to yourself. Notice how it shows up. This 
is all part of the process and a great lesson as how you will show up in this will be the 
perfect mirror to how you are currently showing up in your life. 

Step 1  Strategic Spending  

 I have watched the Strategic Spending Video 
 I have completed my yearly Strategic Spending Analysis  
 I have established my Wealth Account   

Intention to complete by ________________       Date Completed ____________________ 

Step 2   Wealth Creation System 

 I have established a Transfer Account  
 I have established a Wealth Account 
 I have established a Cash Account 
 I have established an Operations Account 
 I have arranged an automatic transfer of $…………… (…..…% of my income) to 

be paid monthly into my Wealth Account 
Intention to complete by ________________       Date Completed ____________________ 

Step 3   Establish your Financial Position 

 I have accurately completed my Data Collection Form (Blue Form) 
 I have completed my Benchmark Form (Quick Look Form) 

Intention to complete by ________________       Date Completed ____________________ 

Video’s completed 

 “Please Play Me First - Welcome  to OneLife” 
 “Relationship  Banking & Wealth Accumulator”     
 “OneLife Results”  
 “OneLife Champions”  
 “How to Make a $150,000 with $1000 in 180 days or less”  
 “Earl Nightingale” please play me 10 times 
 “Goal Setting Machine”  
 “OneLife Creating Financial Success Boardroom” 
Intention to complete by ________________       Date Completed ____________________ 

 

Step 4      Compile your Important Document File  

Intention to complete by ________________       Date Completed ____________________ 
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Step 5     □   Read Roy’s Book 

Intention to complete by ________________       Date Completed ____________________ 

Step 6    □    Read Science of Becoming a Millionaire 

Intention to complete by ________________       Date Completed ____________________ 

Step 7    □    Complete Your 180 Day Plan to Financial Freedom 

Intention to complete by ________________       Date Completed ____________________ 

Step 8   Send your completed documents to support@onelife.com.au or post to 

 PO Box Robina Town Centre QLD 4230 or Fax: (07) 5669 0699 

Intention to complete by ________________       Date Completed ____________________ 

Step 9    Contact our client support team on 1300 365 590 to confirm the next 
available time for an appointment with our team. 

Intention to complete by ________________       Date Completed ____________________ 

 

Well done you did it!!!!!!! 

What did you notice about yourself on this journey and how you show up in Life? 

____________________________________________________________________________________

____________________________________________________________________________________

____________________________________________________________________________________ 

What was revealed? If you could share from a place of observation rather than from a 
place of self-judgement. 

____________________________________________________________________________________

____________________________________________________________________________________

____________________________________________________________________________________

____________________________________________________________________________________

____________________________________________________________________________________

____________________________________________________________________________________ 

 

  

mailto:support@onelife.com.au%20or
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Step 1   Strategic Spending 
Before you begin your Strategic Spending you will need to have watched the file marked 
“Please Play Me First – Welcome to OneLife”. Then you can move onto the actual 
detailed Strategic Spending with Tyson Whitewood marked “Strategic Spending”. 

Once you have completed these steps, load “Strategic Spending Plan and Blue Form” 
to your computer. So you have a soft copy of the Strategic Spending Plan to work with. 
Ensure you save the information as you go. 

Strategic Spending 
Our Strategic Spending is a system not a budget.  It looks ahead twelve months to plan 
how much you will be spending and what you will choose to spend it on as well as when 
that will happen.  It is a formula for arranging your affairs.  Strategic Spending is about 
creating a plan for your expenses and for you to take charge of your money, so that you 
will end up with ten percent of your income, as a minimum, being saved in a Wealth 
Account to create wealth for your future. 

Strategic Spending works because you are putting a strategy in place for your future, 
and are planning a year ahead with the intention of what you are wanting to create.  
You will find that Ninety percent of your bills can be planned fairly accurately as there is 
a consistent cycle in which they arrive. 

The reason why a lot of people fail to achieve their goals in life is that they have never 
really set them in the first place.  One of the most important goals you can set is to spend 
less than you earn. I know this sounds simple however ninety five percent of our 
population spends all they earn or more than they earn.  Less than five percent of the 
population saves ten percent or more of their income on a regular basis.  If you are the 
sort of person who is normally spending all you earn or more than you earn, would 
earning more money really help you?  Probably not, you need to have a system that 
really leverages you. This system supports you in taking charge in advance of what you 
choose to spend and what you choose to invest. When your intention becomes more 
aligned and attuned to investing for growth you will find your habits and choices around 
what you spend will change. This system will give you a reflection of your current 
consciousness of how you see yourself as an investor or as a spender / survivor. 

 Most of us know how much we earn each year, but have little idea what we spend the 
money on.  Like every successful business, we need to monitor income and expenditure 
while also ensuring that we are making a profit – in other words, saving some money for 
future investment.  If you can’t be strategic about your spending and record it 
accordingly, there is no way in the long term that you can really build a business.  
Unfortunately most people take their poor personal spending habits into their businesses 
and this is reflected in their failure. 

In the following pages there is a hard copy of the Strategic Spending Planner. We have 
put it in as a guide for those who are not so computer literate. We would highly 
recommend you use the USB version as it will make it much simpler to keep it up to date 
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and make changes as necessary without having to re-write the whole document. You 
want this to become a way of life. 

 The Strategic Spending Planner includes Business Income; Property Income; J.O.B. 
Income; Savings, Cash Accounts 1 & 2; Housing and Transport; Education and Medical; 
Credit Cards, Loans and Holidays; and Other. 

The first section is for business owners, which is basically for the business income that 
comes into the company for services or products, and the tax deductible expenses are 
taken away leaving the net profit. Then roll that down into your personal income, less 
personal expenses and that automatically goes into your wealth account.  This is very 
important, particularly as you grow your business. You need to know your business 
numbers. 

As we said earlier most people know how much they earn each year, yet few know 
exactly how they spend their money. This means that whatever is left over if anything 
comes down to pure luck! Most successful businesses become profitable because they 
constantly monitor income and expenditure. If you don’t know exactly how you spend 
your money, you are not monitoring your expenditure.  This Strategic Spending System 
will help you monitor your income and expenditure simply and easily.  

Remember that Strategic Spending is not a budget; we are working into the future from 
a place of intention and choice, not reviewing the past and what has already happened 
as we can do nothing to change it.  You start this month and work forwards.  

The Strategic Spending System has worked successfully for our clients for many years now, 
allowing them to eliminate the “luck” factor, and systematically control their savings. 
Once you have completed your Strategic Spending System you have a simple yet very 
powerful analysis of how you spend your money. This allows you to identify the way you 
spend your money and the ways in which it may not be serving you. You then have 
choice and can choose to utilise your money differently to create greater profitably. 

At first glance this system may appear a little complicated, or seem like it is taking things 
too far, yet for many of our clients, Strategic Spending has been the key to their success. 
It’s the key because Strategic Spending is a short-term tactic to fulfil your long-term 
strategy. 

Before you start, plan for this process to take 2 to 3 hours. You may want to find a quiet 
time without interruptions and a place where you can spread out.  Also, it’s helpful to 
have everything you need before you begin, so refer to the checklist at the beginning of 
this workbook. If you are using the paper version ensure you make a copy so you always 
have the original to use for future updates. You will also need a calculator, pencil and 
eraser to make any adjustments as you go.  
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EXAMPLE 

 JUL AUG SEP OCT NOV DEC JAN FEB MAR APR MAY JUN TOTAL 
INCOME 

%OF TOTAL 
INCOME 

NETT INCOME FEMALE 2408 2408 2408 2408 2408 2408 2408 2408 2408 2408 2408 2408 28,896  
NETT INCOME MALE 2816 2816 2816 2816 2816 2816 2816 2816 2816 2816 2816 2816 33,792  
FAMILY ALLOWANCE               
SAVINGS               
TERM INTEREST               
REAL ESTATE               

STOCKS/BONDS               
TAX RETURN               
OTHERS               

EXPENSES 

 JUL AUG SEP OCT NOV DEC JAN FEB MAR APR MAY JUN TOTAL 

INCOME 
%OF TOTAL 

INCOME 

SAVINGS  

SUB TOTAL 10% 522 522 522 522 522 522 522 522 522 522 522 522 6,264  

EXPENSES – CASH ACCOUNT NOS. 1 & 2 

FOOD 430 430 430 430 430 430 430 430 430 430 430 430 5,160  
BEVERAGES 50 50 50 50 50 50 50 50 50 50 50 50 600  
ENTERTAINMENT 216 216 216 216 216 216 216 216 216 216 216 216 2,592  
DINING OUT               
CLOTHES 200 200 200 200 200 200 200 200 200 200 200 200 2,400  
MAGAZINES/PAPER 10 10 10 10 10 10 10 10 5 5 5 5 100  
BABY SITTING               
HAIR/PERSONAL CARE 20 20 20 10 20 20 20 10 20 20 20 10 210  
PHARMACY               
GIFTS 80 80 80 80 80 120 80 80 80 80 80 80 1,000  
FARES               
SUB TOTAL 1006 1006 1006 996 1006 1046 1006 996 1001 1001 1001 991 12,062  

EXPENSES – OPERATIONS ACCOUNT NO. 3 – HOUSING 

MORTGAGE/RENT 1733 1733 1733 1733 1733 1733 1733 1733 1733 1733 1733 1733 20,796  
SECOND MORTGAGE               
COUNCIL RATES       500      500  
HOUSE INSURANCE        700     700  
REPAIR/PURCHASE 200 200 200 200 200 200 200 200 200 200 200 200 2,400  
HOUSEKEEPER               
TELEPHONE 120   120   120   120   480  
ELECTRICITY  80   80   80   80  320  
WATER RATES/GAS 140   140   140   140   560  
SUB TOTAL 2193 2013 1933 2193 2013 1933 2693 2713 1933 2193 2013 1933 25,756  

EXPENSES – OPERATIONS ACCOUNT NO. 3 – TRANSPORT 

CAR PAY (CO.    $)               
CAR PAY (CO.    $)               
PETROL 180 180 180 180 180 180 180 180 180 180 180 180 960  
CAR INSURANCE   800          800  
LICENSES  240           240  
PARKING               
MAINTENANCE 250  250  250  250  250  250  1,500  
SUB TOTAL 430 420 1230 180 430 180 430 180 430 180 430 180 4,700  

EXPENSES – OPERATIONS ACCOUNT NO. 3 – EDUCATION 

PRE SCHOOL               
SCHOOL FEES               
EXTRA FEES               
BOOKS/SUPPLIES               
LESSONS               
SUB TOTAL               
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 JUL AUG SEP OCT NOV DEC JAN FEB MAR APR MAY JUN TOTAL 
INCOME 

%OF TOTAL 
INCOME 

EXPENSES – OPERATION ACCOUNT NO. 3 – MEDICAL 

PRESCRIPTIONS   200          200  
HEALTH INSURANCE 125 125 125 125 125 125 125 125 125 125 125 125 1,500  

LIFE INSURANCE               
DISABILITY 50 50 50 50 50 50 50 50 50 50 50 50 600  
DOCTOR 100 100 100 100 100 100 100 100 100 100 100 100 1,200  
DENTIST               
VISION               

SUB TOTAL 275 275 475 275 275 275 275 275 275 275 275 275 3,500  

EXPENSES – OPERATION ACCOUNT NO.3 – CHARGE CARDS AND LOANS 

C/CARD (LIMIT $          ) 100 100 100 100 100 100 100 100 100 100 100 100 1,200  
CHQ CARD ( LIMIT$    )               
CHQ CARD (LIMIT$     )               
LOAN ($15,000   ) CO. 380 380 380 380 380 380 380 380 380 380 380 380 4,560  
LOAN ($              ) CO.               
LOAN ($              ) CO.               
LOAN ($              ) CO.               
LOAN ($              ) CO.               

INSTALMENTS               
SUB TOTAL 480 480 480 480 480 480 480 480 480 480 480 480 5,760  

EXPENSES – OPERATIONS ACCOUNT NO. 3 – HOLIDAY 

FOOD      500       500  
ACCOMMODATION      800       800  

TRAVEL      700       700  
PERSONAL DEVELOPMENT 250              

SUB TOTAL      2000       2,000  

EXPENSES – OPERATIONS ACCOUNT NO. 3 – OTHER 

               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               

EXPENSES – OPERATIONS ACCOUNT NO. 3 
- PERSONAL SAVINGS OR OVER SPENDING 

INCOME 5224 5224 5224 5224 5224 5224 5224 5224 5224 5224 5224 5224 62,688  
EXPENSES 4906 4716 5646 4646 4726 6436 5406 5166 4641 4651 4721 4381 62,516  

INCOME – EXPENSES 318 508 -422 578 498 -1212 -182 58 583 573 503 643 2646  
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 JUL AUG SEP OCT NOV DEC JAN FEB MAR APR MAY JUN TOTAL 
INCOME 

%OF TOTAL 
INCOME 

NETT INCOME 
FEMALE 

              

NETT INCOME MALE               
FAMILY 

ALLOWANCE 
              

SAVINGS               
TERM INTEREST               
REAL ESTATE               

STOCK/BONDS               
TAX RETURN               

OTHERS               
EXPENSES 

 JUL AUG SEP OCT NOV DEC JAN FEB MAR APR MAY JUN TOTAL 
INCOME 

%OF TOTAL 
INCOME 

SAVINGS 
SUB TOTAL               

EXPENSES – CASH ACCOUNT NOS. 1 & 2 
FOOD               

BEVERAGES               
ENTERTAINMENT               

DINING OUT               
CLOTHES               

MAGAZINES/PAPER               
BABY SITTING               

HAIR/PERSONAL 
CARE 

              

PHARMACY               
GIFTS               
FARES               

SUB TOTAL               
EXPENSES – OPERATIONS ACCOUNT NO. 3 – HOUSING 

MORTGAGE/RENT               
SECOND 

MORTGAGE 
              

COUNCIL RATES               
HOUSE INSURANCE               
REPAIR/PURCHASE               

HOUSEKEEPER               
TELEPHONE               
ELECTRICITY               

WATER RATES/GAS               
SUB TOTAL               

EXPENSES – OPERATIONS ACCOUNT NO. 3 – TRANSPORT 
CAR PAY (CO.    $)               
CAR PAY (CO.    $)               

PETROL               
CAR INSURANCE               

LICENSES               
PARKING               

MAINTENANCE               
SUB TOTAL               

EXPENSES – OPERATIONS ACCOUNT NO. 3 – EDUCATION 
PRE SCHOOL               
SCHOOL FEES               

EXTRA FEES               
BOOKS/SUPPLIES               

LESSONS               
SUB TOTAL               
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 JUL AUG SEP OCT NOV DEC JAN FEB MAR APR MAY JUN TOTAL 
INCOME 

%OF TOTAL 
INCOME 

EXPENSES – OPERATION ACCOUNT NO. 3 – MEDICAL 
PRESCRIPTIONS               

HEALTH INSURANCE               
LIFE INSURANCE               

DISABILITY               
DOCTOR               
DENTIST               
VISION               

SUB TOTAL               
EXPENSES – OPERATION ACCOUNT NO.3 – CHARGE CARDS AND LOANS 

C/CARD (LIMIT $          )               

CHQ CARD ( LIMIT$    )               

CHQ CARD (LIMIT$     )               
LOAN ($              ) CO.               
LOAN ($              ) CO.               
LOAN ($              ) CO.               
LOAN ($              ) CO.               
LOAN ($              ) CO.               

INSTALMENTS               
SUB TOTAL               

EXPENSES – OPERATIONS ACCOUNT NO. 3 – HOLIDAY 
FOOD               

ACCOMMODATION               
TRAVEL               
OTHER               

SUB TOTAL               
EXPENSES – OPERATIONS ACCOUNT NO. 3 – OTHER 

               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               
               

EXPENSES – OPERATIONS ACCOUNT NO. 3 
- PERSONAL SAVINGS OR OVER SPENDING 

INCOME               
EXPENSES               

INCOME – EXPENSES               
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EXAMPLE: OUR WEEKLY EXPENSES FOR THE MONTH OF APRIL 

 PLANNED 
INCOME 

1ST 
WEEK 

2ND 
WEEK 

3RD WEEK 4TH 
WEEK 

5TH 
WEEK 

TOTAL 
INCOME FOR 

THE MONTH 

TOTAL OVER 
OR UNDER 

PLANNED 
INCOME 

% OF 
INCOME FOR 

THE MONTH 

NETT INCOME FEMALE 2408 602 602 602 602  2408   
NETT INCOME MALE 2816 704 704 704 704  2816   

FAMILY ALLOWANCE          
SAVINGS          

TERM INTEREST          
REAL ESTATE          

STOCK/BONDS          
TAX RETURN          

OTHERS 5224 1306 1306 1306 1306  5224   
EXPENSES 

 PLANNED 
INCOME 

1ST 
WEEK 

2ND 
WEEK 

3RD WEEK 4TH 
WEEK 

5TH 
WEEK 

TOTAL 
INCOME FOR 

THE MONTH 

TOTAL OVER 
OR UNDER 

PLANNED 
EXPENSE 

% OF 
INCOME FOR 

THE MONTH 

SAVINGS 

WEALTH ACCOUNT 10% 522 130 130 130 130  520   
          

SUB TOTAL 522 130 130 130 130  520 2  
EXPENSES – CASH ACCOUNT NOS. 1 & 2 

FOOD 430 100 120 80 100  400 30  
BEVERAGES 50  10 20 20  50   

ENTERTAINMENT 216 50 40 100 30  220 -4  
DINING OUT    40 50  90 -90  

CLOTHES 200   50   50 150  
MAGAZINES/PAPER 10  5    5 5  

BABY SITTING          
HAIR/PERSONAL CARE 20 10  5 5  20   

PHARMACY          
GIFTS 80 20     20 60  
FARES          

SUB TOTAL 1006 180 175 295 205  855 151  
EXPENSES – OPERATIONS ACCOUNT NO. 3 – HOUSING 

MORTGAGE/RENT 1733 1733     1733   
SECOND MORTGAGE          

COUNCIL RATES          
HOUSE INSURANCE          
REPAIR/PURCHASE 200  100    100 100  

HOUSEKEEPER          
TELEPHONE          
ELECTRICITY 80   74   74 6  

WATER RATES/GAS          
SUB TOTAL 2013 1733 100 74   1907 106  

EXPENSES – OPERATIONS ACCOUNT NO. 3 – TRANSPORT 

CAR PAY (CO.    $)          
CAR PAY (CO.    $)          

PETROL 180 50 60 40   150 30  
CAR INSURANCE          

LICENSES          
PARKING          

MAINTENANCE 250   25   25 225  
SUB TOTAL 430 50 60 65   175 255  

EXPENSES – OPERATIONS ACCOUNT NO. 3 – EDUCATION 

PRE SCHOOL          
SCHOOL FEES          

EXTRA FEES          
BOOKS/SUPPLIES          

LESSONS          
SUB TOTAL          
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PLANNED 
INCOME 

1ST 
WEEK 

2ND 
WEEK 

3RD WEEK 4TH 
WEEK 

5TH 
WEEK 

TOTAL 
INCOME FOR 
THE MONTH 

TOTAL OVER 
OR UNDER 
PLANNED 
EXPENSE 

% OF INCOME 
FOR THE 
MONTH 

EXPENSES – OPERATION ACCOUNT NO. 3 – MEDICAL 
PRESCRIPTIONS`          

HEALTH INSURANCE 125 125     125   
LIFE INSURANCE          

DISABILITY 50 50     50   
DOCTOR 100       100  
DENTIST          
VISION          

SUB TOTAL 275 175     175 100  
EXPENSES – OPERATION ACCOUNT NO.3 – CHARGE CARDS AND LOANS 

C/CARD (LIMIT $          ) 100  100    100   
CHQ CARD ( LIMIT$    )          
CHQ CARD (LIMIT$     )          
LOAN ($15,000    ) CO. 380   380   380   
LOAN ($              ) CO.          
LOAN ($              ) CO.          
LOAN ($              ) CO.          
LOAN ($              ) CO.          

INSTALMENTS          
SUB TOTAL 480  100 380   480   

EXPENSES – OPERATIONS ACCOUNT NO. 3 – HOLIDAY 
FOOD          

ACCOMMODATION          
TRAVEL          
OTHER          

SUB TOTAL          
EXPENSES – OPERATIONS ACCOUNT NO. 3 – OTHER 

          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          

EXPENSES – OPERATIONS ACCOUNT NO. 3 
- PERSONAL SAVINGS OR OVER SPENDING 

INCOME 5224 1306 1306 1306 1306  5224   
EXPENSES 4726 2268 565 944 355  4132   

INCOME – EXPENSES 498 -962 741 362 951  1092   

 

  

EXAMPLE 
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 PLANNED 
INCOME 

1ST 
WEEK 

2ND 
WEEK 

3RD WEEK 4TH 
WEEK 

5TH 
WEEK 

TOTAL 
INCOME FOR 
THE MONTH 

TOTAL OVER 
OR UNDER 
PLANNED 
INCOME 

% OF INCOME 
FOR THE 
MONTH 

NETT INCOME FEMALE          
NETT INCOME MALE          

FAMILY ALLOWANCE          
SAVINGS          

TERM INTEREST          
REAL ESTATE          

STOCK/BONDS          
TAX RETURN          

OTHERS          
EXPENSES 

 PLANNED 
INCOME 

1ST 
WEEK 

2ND 
WEEK 

3RD WEEK 4TH 
WEEK 

5TH 
WEEK 

TOTAL 
EXPENSE FOR 
THE MONTH 

TOTAL OVER 
OR UNDER 
PLANNED 

EXPENSE 

% OF INCOME 
FOR THE 
MONTH 

SAVINGS 
WEALTH ACCOUNT 10%          

          
SUB TOTAL          

EXPENSES – CASH ACCOUNT NOS. 1 & 2 
FOOD          

BEVERAGES          
ENTERTAINMENT          

DINING OUT          
CLOTHES          

MAGAZINES/PAPER          
BABY SITTING          

HAIR/PERSONAL CARE          
PHARMACY          

GIFTS          
FARES          

SUB TOTAL          
EXPENSES – OPERATIONS ACCOUNT NO. 3 – HOUSING 

MORTGAGE/RENT          
SECOND MORTGAGE          

COUNCIL RATES          
HOUSE INSURANCE          
REPAIR/PURCHASE          

HOUSEKEEPER          
TELEPHONE          
ELECTRICITY          

WATER RATES/GAS          
SUB TOTAL          

EXPENSES – OPERATIONS ACCOUNT NO. 3 – TRANSPORT 
CAR PAY (CO.    $)          
CAR PAY (CO.    $)          

PETROL          
CAR INSURANCE          

LICENSES          
PARKING          

MAINTENANCE          
SUB TOTAL          

EXPENSES – OPERATIONS ACCOUNT NO. 3 – EDUCATION 
PRE SCHOOL          
SCHOOL FEES          

EXTRA FEES          
BOOKS/SUPPLIES          

LESSONS          
SUB TOTAL          
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 PLANNED 
INCOME 

1ST 
WEEK 

2ND 
WEEK 

3RD WEEK 4TH 
WEEK 

5TH 
WEEK 

TOTAL 
EXPENSE FOR 
THE MONTH 

TOTAL OVER 
OR UNDER 
PLANNED 
EXPENSE 

% OF INCOME 
FOR THE 
MONTH 

EXPENSES – OPERATION ACCOUNT NO. 3 – MEDICAL 
PRESCRIPTIONS          

HEALTH INSURANCE          
LIFE INSURANCE          

DISABILITY          
DOCTOR          
DENTIST          
VISION          

SUB TOTAL          
EXPENSES – OPERATION ACCOUNT NO.3 – CHARGE CARDS AND LOANS 

C/CARD (LIMIT $          )          
CHQ CARD ( LIMIT$    )          
CHQ CARD (LIMIT$     )          
LOAN ($              ) CO.          
LOAN ($              ) CO.          
LOAN ($              ) CO.          
LOAN ($              ) CO.          
LOAN ($              ) CO.          

INSTALMENTS          
SUB TOTAL          

EXPENSES – OPERATIONS ACCOUNT NO. 3 – HOLIDAY 
FOOD          

ACCOMMODATION          
TRAVEL          
OTHER          

SUB TOTAL          
EXPENSES – OPERATIONS ACCOUNT NO. 3 – OTHER 

          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          
          

EXPENSES – OPERATIONS ACCOUNT NO. 3 
- PERSONAL SAVINGS OR OVER SPENDING 

INCOME          
EXPENSES          

INCOME – EXPENSES          
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Step 2  Your Wealth Creation System 
Watch “Relationship Banking & Wealth Accumulator” before reading this. 

Wealth creation is probably the most important aspect of financial planning. It is through 
this strategy that we can become financially independent, yet it is an area in which very 
few people are familiar or skilled. For many people, 95%ers, there is little if any strategy 
for the management of their finances. For those who do actively manage their money, 
few have a structure or method in place which is easy and truly effective. The Wealth 
Creation System provides a simple and very powerful structure that can direct your 
monies strategically in order to grow your wealth. To put it simply, Strategic Spending is 
what to do; the Wealth Creation System is how to do it. (See the diagram on page 21 
that shows the complete system) 

Your wages or contractor income comes into a transfer account and is then distributed 
from there to the various accounts as shown in the diagram. 

Having completed your Strategic Spending Plan you will now know how much you earn 
each year and also what you are spending your money on. Like every successful 
business, you need to constantly monitor your income and expenditure while also 
ensuring that you are making a profit so you are able to save money to invest. 

The idea with the Strategic Spending is to divide your income into small, easily controlled 
bundles. The first bundle to be taken out should be savings – a minimum of 10% of your 
gross pay, which is transferred monthly into your Wealth Account which is a Cash 
Management Trust. (See the diagram). If you don’t do this and plan to save what is left 
over, invariably you will find that there is nothing left.  

The second bundle is to be transferred into your Cash Account. This is for your daily living, 
smaller personal expenses that you would normally pay in cash.  These are all non-
deductible items. You access this account by using an eftpos card. 

The third bundle is your Operations Account. This is for those larger amounts, which are 
usually paid, monthly, quarterly or yearly. This account should not be linked to the Cash 
Account. It is wise to use this account in conjunction with a credit card for those 
occasions when your monthly expenses are higher than the budgeted amount. The card 
acts as a smoother as next month there will usually be a surplus that can be paid back 
into the credit card. 

In addition to your savings, which go into your Cash Management Trust, you should also 
put in enough funds to cover all your tax-deductible expenses. This will save time and 
effort for your accountant when preparing tax returns. 

The system is linked by the use of a Transfer Account, into which your income is banked. 
From there, periodic payments are set up to transfer funds to all the accounts on the 15th 
of each month.  You should maintain a small float in the Cash Account and Operations 
Account.  The main aim is to accumulate as much as possible in the Cash Management 
Trust and use these funds wisely to create wealth through investment. 

Below is a checklist to follow in order to create your Wealth Creation System. 
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 I have established a   
 

Bank: ........................................   Branch ......................  

Account No.: .........................   BSB ............................  

 

 I have established a  

Bank: ........................................   Branch ......................  

Account No.: .........................   BSB ............................   

 

 I have established a  
 

Bank: ........................................   Branch ......................  

Account No.: .........................   BSB ............................   

 

 I have established an  
 

Bank: ........................................   Branch ......................  

Account No.: .........................   BSB ............................  

I have arranged an automatic transfer of $…………….… to be paid monthly into my 

Wealth Account.  This amount equates to……..…% of my before-tax income.  

OPERATIONS ACCOUNT 

WEALTH ACCOUNT 

CASH ACCOUNT 

TRANSFER ACCOUNT 
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Step 3  Establish your Financial Position  
Blue Form & Benchmarking 
Every year, and often every month, companies produce a set of financial statements 
that report on the health of the organisation. Two of the most important documents 
produced are the Profit and Loss Statement and the Balance Sheet. The Profit and Loss 
Statement reports on where money comes from and where it goes, just like your Strategic 
Spending analysis. The Balance Sheet reports on what the company owns and what it 
owes, in other words the “financial position”. These financial statements are what 
management use to drive the company, because they will use different strategies for 
growing the company based on what the documents show. 

You, too, can use these reports to help you decide which strategies to use to grow your 
wealth. This may seem overwhelming, especially if you have had little to do with this kind 
of information. Yet, by now you have already created a type of profit and loss statement 
that is your Strategic Spending Analysis. This reports on your cash flow, how much you 
have left over each month – or how much you over-spend, as the case may be. This is 
important information because your cash flow influences what wealth creation strategies 
you can choose to use, or may be able to use. 

Equally important is to create your own Balance Sheet, which will report on what you 
own and what you owe. This is the “Blue Form” on the next few pages. The next 
document behind that is the Benchmark which is in effect a snapshot of your current 
position. The good news is completing both of these documents is even easier than your 
Strategic Spending analysis.  

The Blue form if done using your computer will automatically carry some data into the 
fields of the Benchmark making the process even more simple.  

Once you have completed this form, you will have absolute clarity on your own financial 
position! In this format we have included a section to record where you want to be 
financially, based on your 7 year plan. This information is vital, because now you are able 
to make informed decisions on which strategies will serve you best in fulfilling your goals, 
based on where you currently stand financially, and your current cash flow.  

People sometimes feel a little uneasy if they have never had to do this before. If this 
includes you right now, trust the process. Fill out the form, and remember our support 
team is here to answer any questions you may have. 
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Where are you? 
Benchmark for     Spouse     Date     

1. Income 2.  Cash 

 Personal $  Personal $ 

 Spouse $  Spouse $ 

 Total $  Total $ 

3. Assets     

 a) Principle Place of Residence (If investment properties see over page) 

 Address  Suburb  State  

 Type  Date Purchased         /         /         

 Purchased Price $ Mortgage $ 

 Est. current Value $ Redraw Y/N  

 Redraw Value $ Redraw Available $ 

 b) Shares $  

 c) Other Liquid / Semi Liquid Assets 

 Description eg. Motor Vehicles Value Finance Owing 

  $ $ 

  $ $ 

  $ $ 
      

4. Credit Cards      

 Bank            

 Cr Limit $ $ $ $ $ 

 Balance Drawn $ $ $ $ $ 

 Available Credit $ $ $ $ $ 

5. Strategic Spending     

 How much money did you save this tax year or make in additional mortgage payments? 

      
 

6. Superannuation 7. Tax Position 
 Personal $   Refund Owing 
 Spouse $  Last Year $ $ 
 Self Managed � Yes  � No  This Year $ $ 
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Enterprise 
Client Name  Date  
Business Name  Ownership % 
Business Structure �Sole Trader  �Partnership  �P/L  �Trust  �other:  

 �GST Registered � ACN � ABN     

 

 
Last 
Year 

Next 
Year  

Turnover $ $ 
Cash at 

bank $ 
Creditors 
Monthly $ 

Profit/Loss $ $  
Debtors 
Monthly $ 

Annual Wages 
to owner $ $ 

Stock 
This Year $ 

Stock 
Next Year $ 

Number of employees    
Accountant  Bookkeeper  
Did you buy the enterprise � Yes � No  If yes, When?  
    How Much? $ 
Growth Intention   
Mission Statement   
   
   

Investment Properties 
C= Client  S=Spouse  J=Joint  T=Trust 

Type Invest. Invest. Invest. Invest. Land TOTALS 
Owner (C/S/J/T)       
Description eg. 3 
bed 

      

Suburb/State       
Current Value $       
Mortgage $       
Amount Drawn       
NET EQUITY $       
Redraw Yes/NO       
Redraw $       
Redraw Available 
$ 

      

Weekly Mortgage       
% Interest Rate       
Fin. Institution       
Weekly Rent       
Purchase Price       
Purchase Date       
Keeping or Selling       
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NAB
CBA
WBC

ST GEORGECITIBANK
BANK OF 
ADELAIDE

BANK OF 
BENDIGO

BANK OF 
WESTERN 

AUSTRALIA
ANZ

Automatic Millionaire Advanced Wealth 
Accumulator  

STEP 1 – Understand How the Cake Works 

Be available for the BANKS TO HAVE A SLICE OF YOUR CAKE 

 

 

 

 

STEP 2 – Understand the Difference between Good Debt, Bad Debt and Fridge Debt 

Good Debt is usually acquired through Investments, Growth, Income Producing Assets 
and some Tax Deductible expenses. 

Example 1:  A loan on Shares, an Investment Property or a Business. Even a loan for a 
small item such as a computer is considered good debt if it produces 
income. 

Example 2: Good debt may also include an Investment in Yourself; such as the programs 
you are participating in to Develop Your Long Term Income and move you 
towards Financial Freedom. 

Bad Debt is Debt which comes from an expense that Depreciates in value and is not 
deductable. Sometimes you think a Debt is Good Debt, yet it is Bad Debt.   

For example: Your Own Home is in fact a Bad Debt as the mortgage is Not Tax 
Deductible even though the asset may appreciate. 

Fridge Debt is “In Case of Emergency Debt”- where you metaphorically keep the credit 
card in the freezer in a block of ice available to thaw out in a time of emergency. This is 
in a last resort situation. 
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STEP 3 – Create the Satellites

 

 

These are the Intentions for Your Wealth Account, Created Businesses, Real Estate, 
Trading, Your Superannuation Fund and Much More. 

Further areas will include Buy and Hold Positions with Real Estate, Buy and Hold Share 
Transactions, Plus Other Businesses, Real Estate and Equities. 

The reasons for this structure are as follows: - 

1 INTENTION - Put out to the Universe what you want to Build – (Your Page 30 
Vision if you are doing the Life Magic Program and the 7 Year Plan in the 180 
Day Financial Freedom at the back of this pack) 

2 RELATIONSHIPS - We Create a Relationship with each Bank so that, when it 
comes time to borrow, we can do so with ease and grace. 

3 CREDIT AVAILABILITY - We Create an available credit facility for $50,000 to 
$60,000 (never buy an umbrella on a rainy day).  Always ask for money when 
you don’t need it. 

4 CREATE A CREDIT RATING - This step-by-step approach would have your credit 
rating enhanced and your skill and management of your money. 

5 BE A SMART INVESTOR - Use other people’s money, particularly when Banks 
are offering credit card balance transfers with nil interest for 6 months and 
beyond. (Make sure you understand all the terms to ensure you don’t pay any 
interest) 

6 BUSINESS RECORDS - By using your credit card you have a perfect record and 
support for any purchases that are made, when audited. 

7 HOW PROFITABLE ARE YOU?  This system shows you how profitable you are with 
each transaction and in each area.  
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8 TAX RECORDING - The Australian Taxation Office will accept a credit card 
receipt as evidence of purchase. All those items purchased on behalf of the 
specific area of activity, such as Real Estate, can be recorded in the correct 
box using a credit card from a specified Bank that is used only for that 
purpose. 

9 TIME MANAGEMENT – How you use your time in the management in all aspects 
of your investments becomes critical that you delegate what you can. One 
of the first things you will delegate is your Bookkeeping as it is critical that you 
have information at your fingertips. It is important that you use your time in the 
analysis of the figures rather than doing the entry. However you must first be 
able to understand your accounts. 

WARNING 

While we are suggesting you have credit facilities in place, these credit cards and 
facilities must be used with discretion and precision. There is a maturity that is required for 
you to become Financially Free that has you constantly learning and growing and doing 
your proper due diligence before entering into any transaction. 

Accept the Truth that you are quite capable of making wise Decisions about Your Money 
and from this moment on, if Debt is necessary make it Good Debt. 

Focus upon your Wealth Account and all the Satellite Intentions that you will have for 
your Businesses, Real Estate, Share Trading and Superannuation Funds. 

Following these steps, have your money automatically transferred into your Transfer 
Account and from there transferred into Your Wealth, Cash and Operations Accounts.  
Operating your accounts on line will be the Beginning of Financial Freedom; you will 
Create an Automatic Millionaire Advanced Accumulation Program. 

REMEMBER: Wealth is created by Action; not by Saving. 

You only need to do this if you are serious about being Successful. Miss these steps and it 
will be like baking a cake without the recipe. It will be hit and miss.  Follow these steps 
and you will have a very spectacular, profitable and delicious cake.  
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FAMILY  

 
 
 
 In the next year, I/we would like to: 
  
 In the next three years, I/we would like to: 
 
 My/our long-term objectives are to: 
 
 I/we want to have more wealth because:  
 
 What are the three most important areas in which you require our help?    

  1. 
 
  2.                                                                                                        
 
  3. 
Other relevant information on your  
Specific Investment Objectives,  
Financial Situation and Needs: 

Childs Name Age Child Name Age Childs Name Age Child Name Age 
        
Grandchild’s Name Age Grandchild’s Name Age Grandchild’s Name Age Grandchild’s Name Age 
        

WHERE ARE YOU NOW? 

SPOUSE  Mr/Mrs/Ms/Miss/Dr/Prof     Given Names: ___________________    Surname: _________________________ 

DOB                                       Place of Birth: ____________________________________    Male       Female        

Home Address _____________________________ Suburb  ________________ State  _______ P/Code _______ 

Owned/Rented/Other  ____________________  (circle as appropriate)  Home Phone ( ___ ) ____________________ 

Mobile Phone ___________________ Email _________________________________ Bus. Phone ____________________ 

Marital Status:  ______________________   Anticipated Retirement Age:  _____       Smoker       Non-Smoker   

Occupation __________________________________________     (Owner / Employee / Consultant  -  circle) 

Company Name: ____________________________________________________________________  Since: ___ / ___ / ___  

Address:  _______________________________________Suburb___________________ State________  Postcode: _______ 

Previous Occupation: ______________________ Previous Employer: __________________________  Since: ___ / ___ / ___ 
 

FINANCIAL OBJECTIVES 

CLIENT Mr/Mrs/Ms/Miss/Dr/Prof     Given Names: ___________________    Surname: _________________________ 

DOB                             Place of Birth: ____________________________________    Male       Female        

Home Address _____________________________ Suburb  ________________ State  _______ P/Code _______ 

Owned/Rented/Other  ____________________  (circle as appropriate)  Home Phone ( ___ ) ____________________ 

Mobile Phone _____________________ Email _________________________________ Bus. Phone ____________________ 

Marital Status:  ______________________   Anticipated Retirement Age:  _____       Smoker       Non-Smoker   

Occupation __________________________________________     (Owner / Employee / Consultant  -  circle) 

Company Name: ____________________________________________________________________  Since: ___ / ___ / ___ 

Address:  _______________________________________Suburb____________________ State________  Postcode: _______ 

Previous Occupation: ______________________ Previous Employer: __________________________  Since: ___ / ___ / ___ 

This sheet is fairly comprehensive and will take some time to complete. To optimise your time during your meeting, please 
ensure you complete this sheet fully and send to our office email to support@onelife.com.au 

 This should also provide you with valuable data to use through the year.  
All information contained in this document is confidential. B D C A 

D I S C    

DATE 
 

WD Profile:- 
 

  

___ / ___ / _______ 

___ / ___ / _______ 
  

 

 

    
  

   

 

  
 

   
   

    

   
   

 

 

 

 

 

  

 

    
  

 

 

 

 

 

 

 

 

DATA COLLECTION SHEET 

mailto:support@onelife.com.au


 
 
 
 

YEARLY INCOME 
 Client (if have spouse) Spouse Client (no spouse) or Total 
 Gross After Tax Gross After Tax Gross After Tax 

Salary / Wages $ $ $ $ $ $ 
Bonuses / Commissions $ $ $ $ $ $ 
Self-Employment $ $ $ $ $ $ 
Dividends $ $ $ $ $ $ 
Rent (net income)  $ $ $ $ $ $ 
Interest $ $ $ $ $ $ 
Trust Income $ $ $ $ $ $ 
Gov Pension/ Soc Security $ $ $ $ $ $ 
Other $ $ $ $ $ $ 
TOTAL INCOME $ $ $ $ $ $ 

 
 

YEARLY EXPENSES  (take these details from your  Strategic Spending Plan) 
 Client (with spouse) Spouse Client (no spouse) or Total 

Living Expenses $ $ $ $ $ $ 
Investment Expenses $ $ $ $ $ $ 
Other $ $ $ $ $ $ 
TOTAL EXPENSES $ $ $ $ $ $ 

 
SAVINGS - SURPLUS / (DEFICIT)   $ 

 
 
 
 
 

PROPERTY ASSETS  C= Client S= Spouse J= Joint T=Trust (attach list if insufficient space) 
Type Home Investment Investment Investment Land TOTALS 

Owner (C/S/J/T)       
Description  
eg 3 Bed 

     

Suburb/State      
Current Value $       
Liability $       
NET EQUITY $       
Weekly Mortgage       
% Interest Rate       
Fin.Institution       
Redraw Yes/No       
Redraw Available       
Weekly Rent       
Purchase Price       
Purchase Date       
Keeping or Selling       
 
PERSONAL ASSETS Owner 

(C/S/J) 
Description 

(e.g.Make/Model/Year/Klm) 
Current 

Value 
Liability Net Value 

Type      
Home Contents       
Motor Vehicle      
Motor Vehicle      
Recreational (bike, boat)      
Other      
TOTAL      

 
 
 
 
 
 
 
 
 

ASSETS & LIABILITIES 

INCOME & EXPENDITURE 
 



 
BUSINESS INTERESTS (if applicable) Name of Business                                               Type: ABN, Corporation, P/L, Trust 
 Last Year This Year  Last Year This Year 
Ownership %age   Cash at Bank $ $ 
Net Assets $ $ Creditors Monthly $ $ 
Goodwill $ $ Debtors Monthly $ $ 
TOTAL VALUE $ $ Wages to Owner Monthly $ $ 
Turnover p.a. $ $ Net Profit Pre-Tax $ $ 
Stock $ $ Total Team Members   
Did you buy the Enterprise �  Yes �  No 

If Yes, When? ________________ How Much? $__________________ 
Intention for Business �  Selling �Growing �  Transition 

 
LIQUID ASSETS 

Asset Type Owner 
(C/S/J) 

Institution Current 
Value 

Return 
% 

Liability Net Value 

Bank Accounts / Cash deposits   $ % $ $ 
Bank Accounts / Cash deposits   $ % $ $ 
Bank Accounts / Cash deposits   $ % $ $ 
Bank Accounts / Cash deposits   $ % $ $ 
Bank Accounts / Cash deposits   $ % $ $ 
Debit Cards   $ % $ $ 
Term Deposits   $ % $ $ 
Bonds & Debentures   $ % $ $ 
Shares   $ % $ $ 
Managed Funds & Trusts   $ % $ $ 
TOTAL   $  $ $ 

 
LIABILITIES 
CREDIT RATING        Good           Satisfactory              Poor 

Type Owner 
(C/S/J/T) 

Institution  
Eg) CBA WBC ANZ 

GD Good Debt 
BD Bad Debt 

Credit 
Limit 

Amount 
Owed 

Amount 
Available 

Credit Cards       
      
      
      

Overdrafts       
      

Other Loans       
      
      

TOTAL LIABILITIES $ $ $ 
 

 
 
 
 

LIFE INSURANCE DETAILS 
Life Insurer Type Sum Insured Yearly Premium 

     
     

 

OTHER ASSESTS Description Current Value Liability Net Value 
Collectables  $ $ $ 
Whole of Life Insurance   $ $ $ 
Endowment Policies  $ $ $ 
Other  $ $ $ 
Total  $ $ $ 

SUPERANNUATION DETAILS 
Owner (C/S/J/T)       
Fund Name   &       SMSF (Yes/No)     
Account Balance ( ___ / ___ / __ )     
Investment Category     
Death & TPD amounts     
Employer Contribution yearly     
Member Contribution yearly     
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Accountant 
 

 

Solicitor 
 

 

Stockbroker 
 

 

Personal Banker 
 

 

Other 
 

 

 

OTHER INFORMATION 
Describe your family’s health and physical condition. What is the BEST investment you have ever made? 

  
What was the WORST investment you have ever made? Do you foresee a substantial change in your occupational income 

during the next two years? If yes please describe. 

  
 
 
 

STRUCTURE CLIENT SPOUSE LAST REVIEW WHERE HELD 
 
Do you have a Will? 

 
  YES   NO 

 
  YES   NO 

 
___ / ___ / ___ 

 

 
Do you have a Power of Attorney? 

 
  YES   NO 

 
  YES   NO 

 
___ / ___ / ___ 

 

 
Do you have a Trust? 

 
  YES   NO 

 
  YES   NO 

 
___ / ___ / ___ 

Type: 

 
Do you have house insurance? 

 
House only          House & Contents          No house insurance      

 

 
 
 
CLIENT STATEMENT: The information set out in this document accurately represents my/our financial situation and particular 
needs. I/we understand that this information is to be used solely for the purposes of ensuring the best possible outcome from the 
program.  I/we are not aware of any other information and have not verbally disclosed to the person to whom this document is 
given any other information which would be relevant. I/we understand that any guidance will be based solely on the information 
supplied in this form. 
 
Signed: __________________________________________ Signed: __________________________________________ Date:   ___ / ___ / ______ 

 
 

Our mission is to 
make a positive 

financial difference 
to our clients over 

the medium to long 
term and help bring 

balance to their 
lives 

 

OneLife Abundance Pty Ltd ATF OneLife Abundance Trust ABN 76 459 139 751 
PO Box 3216 ROBINA TOWN CENTRE 4230 

Phone: (07) 5669 0600 
E-mail support@onelife.com.au 
Website www.onelife.com.au 

 

-  YOUR GOALS  - 
To save 10% of 

your gross income! 
To invest your tax 

refund! 
To reinvest all 

unearned income! 

ALL INFORMATION CONTAINED IN THIS DOCUMENT IS CONFIDENTIAL 

RISK MANAGEMENT 
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The Science of Becoming a Millionaire 
Imagine, in the future having the overflowing bank account you’ve always wanted 
and not having to turn into a workaholic to get it. 

Imagine having the money to do what you want, where you want, with whom ever you 
want, for as long as you want… anytime you want.  

What if you had the ability to buy the gift of a lifetime for a loved one?  Maybe it’s a 
new house for your parents, maybe it’s a trip around the world for you and your 
partner, maybe it’s just that extra cash you need to take your family out to dinner every 
now and then.  Or maybe it’s the ability to help a sick child fulfill a lifelong dream of 
theirs with your anonymous donation. 

How would you like that ability?  How would you like to have absolute and total 
certainty around your finances?  I’m talking about the confidence to make powerful 
decisions and the know-how to take massive action on them.  

If this sounds unlikely, or even impossible, it’s time you were introduced to Roy 
McDonald and his powerful financial strategies.  It’s time you joined those who have 
experienced breakthroughs with the help of his expert advice. This report ‘The Science 
of Becoming a Millionaire’ is an overview of the powerful wealth strategies available to 
you.  

This report is a compilation of ideas taken from one of Australia’s leading business and 
financial minds and has been included in this pack as a way of showing you what is 
possible.  

These ideas have been distilled from the enormous arsenal of tools that Roy has found 
to be extremely effective in more than four decades of highly successful and exciting 
years in business.  Who better to look to for ideas than a person who has created 
business and investments that turned over $30 million per year?   

Roy has now dedicated his life to helping others reach their dreams; from television 
stars to single parents, from international fund managers to the local baker, Roy has 
counselled them all on how to live lives filled with wealth and abundance. 

Now it’s your chance to get a piece of the action!  So please let me introduce to you, 
Mr. Roy McDonald….  
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Welcome to “The Science of Becoming a Millionaire” and welcome to my passion.  It’s 
a pleasure to greet you, and, although I may not have met you yet, I do have a fair 
idea of who you are.   

You see it takes a certain type of person to find a report like this, and actually read it, 
but most importantly… take action on it. 

It shows me that you’re an individual who is committed to improving an area of your 
life.  I truly acknowledge you for that as you belong to a small breed of people that I 
like to refer to as the 5%ers.   

A 5%er is someone who doesn’t roll with the masses, but instead lives life their way, 
creating the lifestyle they want, not accepting the barriers placed in front of them. 
You’ve heard the statistics around finances – 

 

 

 

 

The point is that only 5%  ever make it financially 

The same goes for any aspect of your life, be it your health, relationships, etc.  Only a 
very small percentage of people ever become successful in these areas.  It is the 5%ers 
who are really happy with what they’ve become, no matter where they are on the 
journey.  

They are the movers, the shakers, unwilling to settle for a life of mediocrity and 
boredom, ravishing in the experience life has to offer as opposed to tiptoeing through 
life hoping to make it safely to death. 

My guess is that you fit this category, even if your current results aren’t what you want, 
you are still willing to make a change, you’re willing to put yourself on the line and that 
takes courage.  For that I salute you.  At the same time, I also challenge you to 
continue to take the next steps that will lead you to your pot of gold.  

I challenge you to push yourself onward when you feel like giving up, to have the faith 
that you will get there and to remember that You Can BE, DO & HAVE ANYTHING that 
you Set Your Mind To.   

It is my mission now to help you accelerate your journey to your pot of gold; to act as a 
mentor and possibly a role model for you.  Someone you can look to for advice, 
someone who’ll inspire and guide you along the upcoming adventure that you will 
embark upon. 

A survey is taken of 100 people at age 25.   

By the time these people reach the age of 65 (retirement age): 

95% of them are either Dead, Dead Broke or On the Pension. 
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When it comes to money, I can look you straight in the eye and tell you that I am an 
absolute master of it.  You see, all of my life, I have seen people controlled by money, 
working away most of their lives at a job they hate, just to survive.   

I’ve seen the violence, disease and poverty created when someone is a slave to 
money, a slave to their job, a slave to their bills.  I’ve seen all the symptoms of a person 
who is a slave to money.  To tell you the truth, it upsets me to see a human spirit 
imprisoned and oppressed by an illusion that is so strong that it can cause nations to go 
to war. 

Poverty is something I decided at a young age I would never stand for in my own life.  
As a result of that decision, I consequently found the necessary resources to fulfill every 
financial dream I have ever had.  The resources I found are what have helped me go 
from a background of poverty to a life of abundance.  A life where neither I, nor any of 
my family, would ever have to work another day of our lives if we so wished.  

I promise to you that I will do my utmost throughout this report to impart useable 
knowledge to you.  Knowledge that you can start to put into effect immediately to 
change your situation for the better.   

Although it would be impossible for me to fit everything I wanted to say into a report this 
size, take this information seriously as I can honestly vouch that it will change your life 
forever. 

Throughout this report I will introduce you to some powerful strategies.  But please 
remember that:-  

Knowledge is nothing without action. 

First of all, let’s talk about money… 

Money is a tool you use to buy the goods and services you need to provide you with 
the quality of life you want.  Money is simply an instrument you swap for the food you 
eat, and the clothes you wear. 

The most common way to receive money is to become an employee and get a job.  
You are then paid a wage or a salary in return for what you do.  You end up swapping 
your time for money. The money you receive is for the service you provide, and the 
amount you get varies from job to job, depending on the value of the service you 
provide. 

You are paid in proportion to the amount of value you add.  So, for example, a 
checkout assistant may receive very low pay compared to a doctor.  The difference in 
earnings is attributable to the fact that a check out assistant needs few skills, and is 
easily replaceable because almost anyone can do that kind of job, and it is a very 
basic service. 

On the other hand, a doctor has highly specialised skills, that take many years to learn, 
and it is vitally important that their job is done correctly.  The service a doctor provides 



6 
 

may well be the difference between life and death, so their service is very valuable. 
This explains the difference in pay. Does this make sense?  

A job is what I call the 40/40 plan. That’s where someone works 40 hours a week, for 
forty years, to retire either dead, dead broke, or on the pension, like 95% of the 
Australian population.  

To ensure you don’t end up like 95% of the population, you must learn how to use your 
money wisely so you can become wealthy. Being wealthy is having assets that give you 
enough passive cash flow to provide you with the quality of life you want and deserve. 

To become wealthy you need: 

• An Education in Wealth Creation 
• Increase Cash Flow by developing Multiple Income Streams and then turn that 

Income into Assets 
• A Plan 
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Get an Education in How to Create Wealth 
The best investment you can ever make, is in your knowledge and education. Too 
many people will spend money on new cars, new clothes, and new furniture, and 
won’t spend money on their most valuable asset, themselves! It is vitally important that 
you get educated, and continue the education process throughout your life. 

Unfortunately, money management, and how to invest our money wisely to become 
wealthy isn’t taught in schools, and if you are like me, your parents weren’t rich, and 
they didn’t know how to become wealthy either. This means that if you want to 
become wealthy, you are going to have to learn from someone who knows how.  

You can begin this education process, by learning from people who are successful 
investors already. You want to learn from people who are already wealthy. You want to 
learn from people who are already successful property or stock investors, or people 
who have generated their wealth through business, or any other way.  

One of the major benefits of having financial education is that it dramatically reduces 
your risk when investing.  This means you are less likely to get burnt by bad investments. 

Imagine how it would feel, knowing with absolute certainty, that you are in total control 
of your finances, and you have the knowledge to invest your money for such great 
returns, that becoming wealthy is just a matter of time. This is the result of getting 
educated. 

Increase Cash Flow by Developing Multiple Income Streams 

One of the most important aspects you’ll have to deal with if you choose to become a 
multi-millionaire is your ability to create and manage cash flow.  Cash flow is the life 
force of almost all deals. It is the oxygen that keeps deals going or sees them crash to 
the ground. 

Take a business for example.  Anyone who’s experienced a cash flow shortage will be 
able to relate to what I’m talking about. 

Your personal wealth can be described in terms of a business.  You have an income 
and you have expenses.  Financial freedom comes when your various investments 
generate enough passive income to cover all your expenses and have surplus cash left 
over. 

Picture your personal wealth as a lake at the bottom of a valley.  This lake acts as a 
catchments area for rivers and streams that run down from the hills.  These rivers and 
streams represent your cash flow with the lake being your wealth.  The bigger the 
streams and rivers, and the more of them there are, then the fuller it will become. 

Now imagine if there was only one stream feeding the lake.  What happens if that one 
stream stops flowing?  The lake dries up, right? 
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Most people today only have one stream feeding their personal wealth lake - their job.  
The problem with this is the second they stop working, their lake starts drying up.  Worse 
than this is seeing someone working two or three jobs that they absolutely hate in an 
effort to make their lake grow faster.   

Sure, they now have two or three streams feeding their lake, but they are still relying 
upon themselves to keep these streams running, so the second they stop working, the 
streams stop flowing and the lake starts drying up.  This is an equation I strongly 
recommend you avoid since an income source that requires you working, takes away 
your time, and time wasted you never get back. 

My recommendation to you is to develop as many passive streams of income as you 
can to feed your lake of personal wealth.  By passive I mean streams that require little 
time or effort on your part to keep them running (eg; income from a property 
investment).   

An active stream of income is one that requires time and effort on your part i.e. a J.O.B. 

The programs we run here at OneLife are famous because they introduce people to a 
strategy called the 5 Forms of Income.  This strategy teaches you that you must have at 
least another 5 forms of passive income on top of your active form (usually your job or 
your business). 

An example of this might look like: 

Active Form of Income    Passive Form of Income 

- Job / Self Employed  -  Real Estate  

-  Business / Enterprise  

-  Option Day trading 
(short term) 

-  Share trading (longer 
term) 

 -  Royalties 

 

Passive Forms of Income 

Your primary aim here is to grow your passive investments (those to the right of the line) 
into numerous streams, all delivering large amounts of cash flow into your lake of 
wealth. 

So how do you develop these passive forms of income?  

 I will get you started by explaining several of them on the following pages…  
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$600k 

$400k 

Value of 
Property: 
$500 

20% 

20% 

PROPERTY 

Real Estate 

The first form of income I’d like to talk to you about is Real Estate.  Over the years I have 
bought many investment properties.  In fact, real estate is where I first started my career 
at age 18.  By the age of 21, I had my own Real Estate Business.  Since then I have 
bought and sold blocks of units, houses, rural and commercial properties and many 
others. 

I find it interesting that when I start talking about real estate, most people automatically 
assume that I’m talking about residential real estate.  There are however, many 
different types of real estate.   

These include: 

• Residential  
• Commercial  
• Industrial  
• Rural  
• Resorts  
• Overseas Properties  
• etc. 

Out of these categories, the worst performing in terms of rental return is generally 
Residential (yet 95% of people wouldn’t think about anything else).  

Now I’m not saying that you can’t make excellent money from Residential Real Estate, 
but you have to do it the right way. 

Buying Wholesale, Selling Retail 

The property market as a guide has a 
range of about 20% of the value of the 
property on both the upside and the 
downside.  For example, a house with a 
value of $500k could sell for as high as 
$600k or as low as $400k. 

Now imagine if you could buy the 
property at $400k and sell it at $600k.  You have a gross profit of $200k in one trade. I 
teach this transaction in my program so if we look more conservatively: 

Lets say  $200k 
 - $50k for RE Agent, Cosmetic Reno Etc. 
 $150k 
 - $75k for Stamp Duty and Tax 
   $75k Profit 
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How long would it take you to save $75k? I had a guy in my program say 87 years. As 
you can see, trading property really is a way to generate massive cash flow. 

So how do you make a deal like this happen?  First, you need a strategy to buy 
property under the market value, and then you can on sell it for a profit. 

Here is a simple property trading strategy to buy wholesale, and sell retail 

• Pick an area nearby 
• Look at 100 similar properties 
• Leverage using real estate agents to find a property that meets 

your criteria 
• Buy using little or no money 
• Do a minor renovation (low cost, high impact) 
• On sell for a profit 

Pick an area nearby and look at 100 similar properties 

The idea here is, don’t buy the very first property you see.  Instead, pick a suburb 
nearby where you live to make regular travel easy, and pick one type of property to 
look at. In your chosen suburb, look at 100 identical properties in a price range you are 
comfortable with, and for each property make a note of the advertised price, the 
condition, and any other comments in a journal, as well as the original advertisement 
itself for visual reference.  Also keep the contact details for each agent selling each 
property. 

Leverage using real estate agents to find you a property that meets your criteria 

You want to keep the agents details for two reasons. 

1)  You want to contact the agents, to find out what price each property was sold for. 
You do this so that you will know the difference between the advertised price of a 
property, and the actual sale price.  This gives you a real understanding of the true 
property prices in this area. By having so much certainty on the prices in that area, you 
are now in a position to spot a property being sold under value.  

2) Keeping all of the agents contact details, enables you to contact and speak with 
the three or four agents you like most. You should explain to them that you are in the 
market to buy a property and that you want them to find properties that match your 
criteria. Your special criteria are that they must be at least 10% to 20% under valued.  

Yes! 10% to 20%. What’s more, because you now know the true prices in that area, you 
will be armed with experience enough to tell when the agent really has found a 
property that meets your criteria. 

By approaching agents in this confident and knowledgeable manner, they’ll know you 
really mean business and you can be certain they’ll find you the property you want.  
This means you don’t have to do it all yourself, you can build a team of people in the 
best place to find you property that meets your criteria.  
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Imagine, experienced professionals out looking for free! They get paid when you 
purchase the property, and they receive commissions on the sale. 

How to find property at a discount 

At OneLife we will show you how to use a data base system as well as other tools that 
help you to target particular properties that are for sale under the market. Agents know 
that from time to time, they will find a motivated seller.  This is someone who must sell 
and must sell now. i.e. a deceased estate, a divorce, someone who has already 
moved  (perhaps interstate or overseas) or purchased their new property, or for what 
ever reason, someone who needs cash quickly.  

When you buy properties like this, you help someone out of a difficult situation by taking 
the property off their hands, you buy at a discount, and the agent receives his 
commission. Everybody wins. 

Buy property for little or no money down 

Another benefit of buying at a discount of 10% to 20% or more is that you can buy this 
property with little or no money down. Let me explain….. 

Most banks are happy to lend you 80% of the value of a property. This means that on a 
$500k property, they will lend you $400k.  

What this means is that banks will lend 80% of the value, not 80% of the purchase price. 
So when you buy this property valued at $500k for only $400k, using the discount 
property strategy, and get finance, the banks will lend you $400k (depending on your 
circumstances)! This means you don’t have to come up with a 20% deposit of $100k to 
buy this property! 

You will still have the cost of stamp duty and legals to pay, but if you do your sums, you 
can set your rules up so that you’ll only buy a property if you know you can get it at 
such a price that the loan will cover all the costs (including stamp duty, legals and any 
other costs!). 

The agents may only find 1 in 100 properties that meet your criteria when it comes to 
price, but that’s okay, you’re trading for profit, not for the sake of it. This means we only 
buy when we know that it’s a good deal. The purchase price decides whether the deal 
will work or not. 

This is also an ideal way to buy investment property. How many properties can you buy 
for no money down? A lot. 

Do a minor renovation, and on sell for a profit 

On the other side, when you come to sell, the price is driven up by changing people’s 
perception of the property, doing low cost renovations of key areas, adding 
substantially to the value of the property, and marketing it well to sell at a good price. 
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You can have tasteful minor renovations done, like new paint, carpet and floor 
coverings, a discounted new kitchen, plus all the light fittings and switches etc. for a 
relatively low cost, which adds much more value than it costs.  

Something like this can be done for around $10k. This brings your total costs up to $410k, 
including purchase and other costs. This property can now be sold, in tiptop condition 
freshly renovated, for $550k or more! Generating $140k profit! 

Can you see how doing one or two deals like this each year will have a dramatic effect 
on your income statement! 

Please note this is not easy – However it is simple.   Like all things if you know how and 
you are shown step-by-step, and you are confident – you will overcome your fear and 
feel empowered that you are able to take charge of your money!  

How to Increase the Value of a Property 

One of the powerful strategies I’ve used throughout the years to increase the value of 
property I’ve owned is by increasing its return.  You see the value of an investment 
property is generally dictated by its rental return (there are other factors like position, 
tenants, etc that I won’t go into here).  The rental return on residential property is 
generally about 5%p.a. of the property value. 

For Example: 

• A property returning $15k/yr (or $300/wk) is valued at $300k 
• A property returning $20k/yr (or $400/wk) is valued at $400k 

The key here is that the return dictates the value of the property.  Therefore if you 
increase the Return, you increase the Value. 

So let’s take the $300k property.  It’s currently returning $300/wk.  If you were to increase 
the rent on the property to $350/wk (maybe over the course of a few months, or 
between tenants) you would in turn increase the value of the property to $350k (or a 
$50k increase in value).  That’s pretty powerful wouldn’t you agree? 

How to get bank valuers on your side 

Whether you currently own, possess, or want to buy property in the future, having bank 
valuers on your side is a must.  

When you have existing property, accessing the equity (equity is the amount that you 
own), in your property can become a powerful resource to invest for great returns. And 
when you come to realize this equity, you can either sell the property, and the amount 
you have left after costs at the end of that transaction is your available capital, or, you 
can borrow against any equity you have with a line of credit lending facility. 

This is a good choice, especially if you don’t want to sell your property but want to use 
some of your equity.  You may want to invest the equity where you can achieve 
greater returns, than it costs to borrow the money. 
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What you can do in this situation, is approach a lender or bank for a redraw facility a 
line of credit type loan (that preferably has no fees for extra redraw).  This effectively 
turns your property into a giant credit card.  It is a powerful way to leverage what you 
already have, to achieve even greater returns. The way this type of loan works, is based 
on the value of your property. This obviously must be done with absolute care and 
precision. When implemented well this is a brilliant way to grow your wealth. 

When you decide on the loan you want, the lender will send out their valuers to value 
the property.  The amount they lend you, will depend on their valuation of your 
property.   

Example 

BANK A has a Loan to Valuation Ratio (LVR) of 80%. 

This means that Bank A will lend you 80% of any equity you may have in the property. 

So, when you apply for this loan, a valuation will be conducted on your property.  Now, 
for this example, let’s assume that the property being valued is owned outright, and 
valuer A values your property at $250,000. With an LVR of 80%, you can borrow up to 
80% of your equity, which in this instance, is 80% of $250,000. 

 

 

Now, Valuer B, a different valuer, from the same valuation company, could value the 
exact same property at $220,000. 

Let’s see how the difference in the valuation will ultimately affect the amount of equity 
available for you to draw upon. We will calculate the equity available based on the 
same LVR of 80%. 

 

As you can see, there is a significant difference of $30,000 between these two 
valuations.  The difference is $24,000 of equity available to borrow. Imagine if you had 
two or more properties, how much difference would it make to you. 

So, what is a strategy we can use to find, and team up with valuers like valuer A?  

Choosing a Valuer 

When you decide which lender you like best, you can ask for the details of who are 
their panel valuation they accept valuations from. This gives you the details of the 
companies you will be choosing from. 

From here, you can call up the valuation company, and ask how many valuers they 
have.  It’s then up to you to find the one who will give you the highest valuation.  
Valuations vary in price, and may cost in the vicinity of $500 to $1,000 each.   

$250,000 by 80%= $200,000. 

$220,000 by 80%= $176,000. 



14 
 

If there are six valuers working for that company for example, and each person’s 
valuations are accepted by the lender you choose, then it is well worth the investment 
to have each one do a valuation on your property. 

You do this, so you can see the difference between valuations.  You then use the 
highest valuation to secure the loan.  This will give us the greatest amount of equity 
available. Can you see how investing in multiple valuations can be well worth it to find 
the person who will give the best valuation? 

This person is a valuable resource for you, and well worth developing a relationship 
with.  This person will become a valuable member of the team of people you will have 
assisting you on your way to wealth. 

How to buy positive and negative geared property effectively 

With any buy and hold property investment, it is usually best to have it positively 
geared, or as close to it as possible.  Positive gearing means the monthly income from 
the property, exceeds all of the monthly expenses.  By purchasing property at a 
discount with the wholesale strategy mentioned earlier in this report, you will be able to 
buy property that is slightly positively geared, or at worst, slightly negative geared.  

By buying property at a discount, you lower the size of the loan.  This will lower the cost 
to repay interest. You are still able however, to charge rent based on the ‘value’ of the 
property, rather than the cost. 

So the cheaper you buy the property, the greater the chance you have of it being 
positively geared. 

If the difference between income and expenses is small- $20 or $30 per week holding 
costs, adding value by doing a low cost cosmetic renovation can allow you to increase 
the rent to the point where it may become positively geared.  

If you have negatively geared property, there will be a limit to how many you can own, 
because by definition, a negatively geared property is negative in the sense that it is 
costing you money. 

If you earn $500 a week after expenses, how many negatively geared properties can 
you have that cost $50 a week?  ($500 divided by $50 = 10 properties).  

On the other hand, if you have positively geared property that is giving you income, 
and costs you nothing to hold, how many of these can you have? 

AS MANY AS YOU CAN FIND! 

Why would you have a property that costs you money, when you can have one that 
gives you money, and grows in value! 

These properties can be found, by getting out there, getting familiar with the real 
estate market, doing your sums in relation to the rent achievable, and the costs 
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incurred with property.  By doing the numbers, you can tell before you buy whether 
your property will be negatively or positively geared. 

The most effective way of buying positively geared property, is to get out there and 
look for them.  There are plenty of deals around that are positively geared.  

We go into depth in one of our seminars on deals like this and also how to: 

• get massive leverage using option agreements  
• buy your own house as a tax deduction  
• use the power of property with the leverage of a dream team 
• buy properties without a deposit 

…as well as other strategies that will put you far ahead of even sophisticated and 
experienced investors. 

Powerful tax strategies  

If you have read Robert Kiyosaki’s book, “Rich Dad, Poor Dad”, you would be aware of 
one of Robert’s most simple, and effective tax minimization strategies.  The strategy 
Robert talks about is setting up, and operating a corporation. 

The reason for this, is that there is one major difference between being an employee 
working for someone else, and being the owner of your own corporation.  

Here is the flow of income for an employee. 

1. EARN INCOME 
2. GET TAXED 
3. SPEND WHAT’S LEFT 

Here is the flow of income for a corporation. 

1. EARN INCOME 
2. SPEND 
3. GET TAXED ON WHAT’S LEFT 

Notice the difference between the two? 

When you own and operate a company, compared to being an employee, you are 
playing a whole new game, with a whole new set of rules, and these rules are in your 
favour.   

Owning a company opens up a whole new world for you. This is a world where you can 
operate in such a way that you are able, with competent advice from a taxation 
specialist, to structure yourself in such a way that you are highly tax effective.  You can 
gain such control that the amount you pay can become optional for you. 

The best way to explain this is with an example.  The best example I can use is, John, 
who is a carpenter and an employee earning a wage.  John earns his hourly rate, gets 
taxed and spends what’s left.  The frightening thing here, is that John is taxed BEFORE 



16 
 

he spends his money. This means John’s single largest expense, depending on how 
much he earns, is the tax he pays each week. 

Now, if John owned a company, he would earn his income and with competent 
taxation advice, find the best way to make almost every expense he has, a company 
expense.  This means that John’s taxable income will be greatly reduced. 

Can you imagine what difference it would make for you if you were taxed on what was 
left after you spent your money first? 

This is a simple strategy that will maximize each dollar you earn by reducing one of your 
single biggest expense – Tax!  
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BUSINESS / ENTERPRISE 
The Start-Up Entrepreneur 

Whatever you can do or dream you can, begin it.  Boldness has genius, magic and 
power in it.  Begin it now.    

-  Goethe 

One of the best forms of income I can recommend to you is your own business.  A 
business can produce excellent returns and is something you can influence directly. 

Anyone can start a business in Australia, but a disturbing number of start-ups fail. 

No one goes into business to fail, yet 80% of business start-ups will fail within their first 5 
years.  Of the remaining businesses, 80% will fail in the next 5 years, and of those 
remaining 80% will fail in the following 5 years.  So after 15 years, a grand total of .8% of 
businesses are still operating or 8 out of 1000. 

If you have ever been in business for yourself, then you understand the deep lows of 
holding on by your teeth or just scraping through a cash-flow crises, working Herculean 
hours to be able to pay your employees, yet not having enough to pay yourself.  

The fact is that if most entrepreneurs divided the total amount they earned over a year 
by the total number of hours they worked, they would realise that they have been 
working for just a couple of dollars an hour.   

They find themselves doing everything – the accounts, the marketing, hiring and firing, 
motivating employees, trying to make sense of the GST and other tax issues, quality 
control, and at the same time trying to service clients and customers.   

All the time with the thought in the back of their mind that if they fail, they don’t eat.  
This thought is compounded if they have dependants and children who rely on them 
for clothes, shoes, shelter and education. 

So why go into business?  Wouldn’t it be easier to just stay in a job, earning a safe 
secure salary with superannuation? 

Sure, the safe road may be the way to go for some, but it will never deliver your 
dreams.  To live your ideal life, you must step out and be bold. 

Being in business doesn’t have to be all gloom and doom.  Talk to a successful 
entrepreneur and they’ll tell you about the buzz of pulling off a successful deal, or the 
freedom that comes from being able to write your own paycheck, control how much 
you earn and determine the hours you work.   

Talk to the smart entrepreneurs who don’t have to work because their business works 
for them or the ones who now earn 5, 10 or 100 times what they were earning as an 
employee – and the fact is that you can do the same thing.  
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Gain your Apprenticeship 
in Business 

 
• Experience 
• Books 
• CD’s 
• Seminars 
• DVD’s and Videos 
• Mentors 
• Business Coaches 
• Circle of Influence 
• Internet 

At one stage of my business career there were times when I was practically starving, 
yet working 80 hours or more a week.  I started my business at age 19 and had my ups 
and downs.  The problem was that I was having more downs than ups.  I realised that if I 
didn’t do something fast, I would end up broke and just another statistic.  So one day I 
decided to get smart.  I decided that I would not stand for mediocrity anymore and 
that I would become a truly successful entrepreneur. 

With that decision I went about finding mentors from whom I could learn, emulate and 
extract the key essence of what made them and their business super successful.  I read 
books, attended trainings and traveled around learning from business masters.  Then 
(and probably most importantly of all) I implemented what I learnt.  In a very short 
period of time, my life and my business went from average and mediocre to highly 
successful.  As a matter of fact, I would quite often take a look around in amazement 
at what I had created.  To tell you the truth, it still amazes me at how easily a person 
can create immense wealth when they discover the truth about what strategies really 
work and then go about putting them into action.  

Throughout the years I’ve started, been involved in and built my interests to where I had 
many companies turning over in excess of $30 million per year while also consulting with 
hundreds of different businesses. I ensured these businesses were set up in such a way 
that they run whether I’m there or not.  Some of these businesses I don’t touch at all.  
Others, I invest maybe 5 to 30 minutes a week to run and then with OneLife which is my 
legacy I am involved most days because I love it. The reason I’m telling you this is to 
impress upon you the fact that it is possible and that with the right knowledge, the right 
idea and the right systems YOU too can achieve this sort of success. 

Maybe having many businesses is not your goal, maybe you want just the one, but if a 
poor Bankstown boy from a broken family can do this, then you can definitely do it. 

So let’s get to the juice.  Let’s examine some of the key ideas that I use when I start any 
new business venture, or give to my clients when they ask me for advice.  Some of 
these ideas are disarmingly simple, while others are more profound. Here we go. 

11 MUSTS FOR THE START-UP ENTREPRENEUR  

“It Pays to Know How to Buy Knowledge” - Napoleon Hill 

1.  You Must Get Educated 

Smart entrepreneurs know that no matter what path they 
are heading down, there is almost always someone who 
has been there before them.  The smart entrepreneur 
doesn’t reinvent the wheel, instead they leverage their 
time by learning off the experience of others. 

There is a world of knowledge out there in the form of 
books, seminars, workshops, mentors, coaches, videos, 
audio recording, webinars etc. that you can use to educate yourself.  
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Take note though, in today’s information age, you must be able to decipher ordinary 
information from extraordinary information.  Invest in the very best information you can 
get your hands on.  Make the most from every minute of your time, for your time is a 
limited resource.   

–  For example in the previous pages you saw the difference between knowing how to 
produce returns of 20% per year vs. returns of 10% per year and the difference in capital 
you’d have after 20 years at these different rates.  The only difference between 
knowing how to get a 20% return vs. a 10% return is having the right information. 

At the same time, there is plenty of free information out there that you could access.  
There are public libraries, the internet, and many successful people who are more than 
happy to give you some advice – all you need do is ask. 

Perhaps the most important though, is your environment; your circle of influence.  Who 
do you hang out with? 

My advice to you is to mix with people who are going somewhere; motivated, 
successful people.  Seek them out and befriend them.  Brainstorm ideas with them, 
offer assistance, be of service and you will be rewarded. 

2.  You Must Focus On Your Strengths and Manage Your Weaknesses 

Don’t try to do everything yourself in a business.  Focus on your strengths and the things 
you enjoy doing and delegate the rest.  As mentioned earlier, many entrepreneurs find 
themselves doing the accounts, the marketing, the hiring and firing, etc.  Not only do 
they find themselves working 24 hours a day, they find that they are not doing any of 
the jobs effectively. 

If you are trying to do everything yourself – Stop!  Stop it instantly!  The reply from most 
people is “But I can’t afford to.”   While the truth is that you can’t afford not to. 

The fact is that you can usually outsource things cheaper than you could do them 
yourself.  For example, depending on your business, most people can get someone in 
on a weekly basis to do their books for less than $30 an hour. The Internet has also 
bought the idea of offshore team members and VA’s for as little as $2 - $3 per hour. 

You need to free up more of your time to focus on the important things, which brings us 
on to our next point… 

3.  You Must Focus on Growing Your Business 

If marketing is not one of your strengths, then either make it one, or hire someone who 
revels in it. 

In any business, no matter what it is…  

– You Have Got to Make that Sale 
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Whether you’re a doctor who needs more patients, a gardener who needs more 
gardens and lawns, a florist who needs more customers or a solicitor who needs more 
clients… until you make that sale, there is no transaction.  With no transaction, there is 
no cash flow.  With no cash flow, there is no business. 

It’s really quite simple, the more sales you make, the more money you make. 

Marketing is more of a science than an art.  Once you learn the basic rules you will 
dominate your market, you will command complete control the size of your business, 
profit and wealth and you will no longer be at the mercy of the events of the economy 
again. 

4.  You Must Focus on Creating a TURN-KEY Business – NOT a JOB 

What is a “Turn-Key” Business? 

A “Turn-Key” Business refers to a business that basically, you turn the key to and it runs. It 
runs smoothly. It runs predictably. It runs profitably, allowing you to accumulate more 
cash flowing into your bank account and then on to your Wealth Account. 

It runs whether you’re there or not because it is systems dependent not people 
dependent. 

A good example of a turn-key business would be a McDonalds store. I mean, here is a 
store that is run practically by teenagers! A new store opens around the world every six 
hours. (That’s 4 a day!!!).  McDonalds is the biggest provider of food in the world. It is the 
biggest private owner of real estate in the world and the biggest distributer of toys. 

The benefits of designing a “Turn-Key” Style Business  

The benefits and rewards you will receive when you start implementing these systems 
and strategies into your business include such things as: 

• Being able to work when you feel like it, that’s presuming you still want to 
work in the business  

• Owning or managing a business that will run whether you’re there or not. 
• Creating such a strong foundation in everything you do and starting a 

snowball effect.  
• Feeling certain that your business is constantly growing and getting 

stronger everyday. 
• Creating a predictable flow of continuous hot qualified leads who keep 

coming back and telling all their friends 
• Dramatically increasing the value of your business. (This will help when it 

comes time to sell, or when you’re looking for investors, or financing) 
• Being able to turn your business into a purely passive investment that 

streams cash into your account while you spend your time doing what 
you love with those you love. 

• Protecting yourself in the case that one of your employees is sick or leaves 
you. 
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All in all, the main outcome we can help you achieve is in designing your business to 
create for you the type of life you want to live. A life that you look forward to living 
each day when you wake up. A life that makes you proud to call your own.   

5.  You Must Have an Exit Strategy 

A true entrepreneur is someone who starts (or acquires) a business, builds it up to an 
end point, offloads it and then moves on to their next project. 

Having an end point gives you something to aim for.  It puts the whole project into 
perspective.  Have you ever noticed that things seem easier when you know where the 
finish line is. Imagine setting off to run a marathon, yet not knowing if it will ever end. 

An exit strategy is rarely considered by anyone starting a business, yet it is a vitally 
important one. 

Your exit strategy could be one of many things: 

• You might decide to build a business until the point where you are no 
longer required, then put on a general manager and retire  

• You might decide to build it up, sell it for a hefty profit and move onto the 
next business  

• You might decide to build a business that you can hand on to your kids  
• You might decide to build it to such a point that you can take it public  

6.  You Must Work On Yourself 

You must constantly work to improve yourself.  Being in business can be very 
challenging at times and can be an excellent character builder.   

The most successful entrepreneurs I work with, or have met, are the ones who strive to 
not only improve their business skills, but their personal skills.  They are the ones who work 
on themselves to develop the level of perseverance, their determination, their focus.  
After all it is these skills that the winners use to propel themselves past the line where 
most give up.  It is these skills that will see you reach even your wildest dreams in life. 

7.  You Must Operate With Honesty and Integrity 

You must operate with honesty and integrity throughout all your dealings.  At the end of 
the day, it is your name and reputation that people will be dealing with.  Don’t let the 
greed of the moment destroy your long-term success.  Do what’s fair. Create Win Win 
opportunities rather than Win Lose. 

Whether you call it Karma, or something else, there is a way that you will always 
eventually reap what you have sown. 

 If you take the attitude that your word is law and that what you say you’ll do – you do, 
then you’ll create a reputation that will see more and more deals float your way.  
People will trust you and want to do business with you. 



22 
 

Being honest will see you transact business with the same people again and again, 
building powerful alliances.  

8.  You Must Get Started 

“A journey of a thousand miles begins with a single step” 

The number of great ideas that never come to fruition because they never get started 
could fill all the oceans of the earth.  Have you ever had that “great idea” that you 
knew was worth a million bucks… the one you told yourself you would do something 
about, but left it a bit too long.  Then one day you find out someone else has taken that 
“great idea”, made their fortune and retired. 

It’s happened to all of us for many different reasons – Fear of Failure, Fear of Success, 
Laziness, Procrastination, Not knowing what actions to take. 

The bottom line is if you want to get anywhere in business, you must get started.  After 
all getting started is a job half done.  You must learn to recognise what’s holding you 
back and then blast through those obstacles to move forward.   

9.  You Must Have a Business Plan 

You wouldn’t attempt to build a house without a plan.  Don’t try to build a business 
without one?  A proper business plan will help keep you on track.  It will lay the 
foundation for you before you arrive and it will let you know if you are drifting off 
course. 

10.  You Must Make Sure There’s a Market for Your Product or Service 

If you had a restaurant and a Magic Genie offered you one wish in the form of a 
competitive advantage, what would you ask for?   

Would it be the best food?  The best location?  The best waiters and waitresses?   

I know what I’d choose… A Hungry Crowd!! 

Before you jump into any business, make sure there is a big enough market for what 
you have to offer.  Are you in a sunrise industry (an industry on the rise) or sunset industry 
(or is it a sinking industry)?  Is what you are offering something that people really want?  

11.  You Must Hire the Best People 

You’ve heard the phrase, “People are your greatest asset.”   

Generally, you are going to be spending a great deal of time with the people you work 
with.  They are the ones who will help you build energy in your business or drain it from 
your business.  What sort of people do you want to be surrounded by? 

Start referring to your employees as your “Team”. 
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Your Team is what gives your business its identity.  From the CEO to the Salespeople to 
the Cleaners to the Accountants, every person counts. It’s important they are aligned 
and congruent with the mission of the business. 

Are there certain businesses you go to, even though they are a bit more expensive or 
out of your way, just because you like the people there?  I’m sure there are.  After all, 
doing business should be not only a pleasant experience, but a great one. 

Is doing business with you and your Team fun, or do people only do it because they 
have to?   

Yes anyone can start a business, but be an entrepreneur and you can make yours a 
true success!  
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Million Dollar Marketing Methods That Will Have 
you Surpass Your Competition  
“Because its purpose is to create a customer, the business has two – and only two – 
functions:  Marketing and Innovation.  Marketing and Innovation produce results.  All 
the rest are costs.”   - Peter Druker  

Uncover the vast gold mine that lies untouched, unused and underutilised in your 
business and begin to tap into the raw energy and windfall profits that lie dormant… 
just waiting for you! 

This special section of the report will enlighten you to powerful marketing strategies that, 
when integrated and simply applied to your operations, will lead to explosive growth. 

The purpose of utilising these strategies is to optimise every inch of your resources, 
reaping the benefits that now wait for you on the end of a decision to fast track your 
way to total success. 

The following section will introduce you to tools that can be used to mould your 
business into an extremely effective “turn-key” profit machine, one that lets you rest 
easy; knowing that nothing, not even a freak disaster could slow the momentum of 
your “turn-key” profit machine. 

How to Improve the Marketing of Your Business 

Marketing as a science 

Obviously you are committed to getting the most out of everything, that’s why you’re 
reading this report!  So to optimise your potential, we will help by giving you an 
equation that will change the way you look at marketing forever. 

This equation is a basic, yet undeniably powerful way of looking at where your profit 
actually comes from. 

# of Customers 
X 

Average # of Transactions / Customer / Year 
X 

Average Dollar Sale 
= 

Turn Over 
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So lets make this real.  Let’s say you have: 
1000 customers, who purchase an average of 2 times a year and spend an average of 
$100 each time: 

# of Customers  Avg. # of 
Purchases / Year  Average $ Sale  Turn Over 

1000 X 2 X 100 = $200,000 
 

By looking at your business in this simple way, you clearly understand what you have to 
do to reach your goals. 

For example, say you wanted to double your turn-over, most people would initially think 
that they must double their customers.  However, doubling your customers usually 
means that you will have to expand your operations; this means more employees, 
bigger premises, etc., all things that tend to eat into your profits. 

Let’s have a look at some of your other options: 

# of Customers  
Increase Your Avg. 
# of Purchases / 
Year 

 Average $ Sale  Turn Over 

1000 X 4 X 100 = $400,000 
 

# of Customers  Avg. # of 
Purchases / Year  Increase Your 

Average $ Sale  Turn Over 

1000 X 2 X 200 = $400,000 
 

Now comes the interesting part!!  In each of the above examples, we had to double 
either the number of purchases or the average dollar sale to double the Turn-Over.  
Let’s see what happens when we make a smaller increase in each of the areas. 

Increase all areas by 33% 

# of Customers  Avg. # of 
Purchases / Year  Average $ Sale  Turn Over 

1330 X 2.66 X 133 = $470,527 
 

Notice how by increasing each of the sections by 33%, we ended up with an overall 
increase in turn-over of $270,527 or a 135% increase!! 

POWERFUL STUFF!! 

Have a play around with these examples.  Firstly put in your Turn-Over goal and then 
work backward to discover which areas you need to work on to achieve that goal.  
Begin with the end in mind. 

Your Marketing Toolbox 

Now we’ll have a look at some of the tools you have at your disposal to achieve these 
sorts of increases in each area.  Some will be applicable to you, some won’t.  It’s all a 
matter of testing and measuring what works and what doesn’t, while increasing your 
level of ability to implement the strategy.  
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Keep in mind, the following are just a few of many strategies: 

Increasing Your Customers 

• Advertising 
• Joint-Ventures 
• Telemarketing 
• Public Relations 
• Referral Systems 
• Using Powerful Guarantees 

Increasing the Number of Transactions  

• Marketing new and existing back-end products  
• Developing or acquiring further products 
• Running special events for your customers such as “Closed Door” 

Sales or information nights 
• Pre-framing clients to purchase throughout the year from you with 

buying clubs, etc. 
Increasing the Average Dollar Per Sale 

• Introduce systems to up-sell and cross-sell various products and 
services 

• Use point of sale promotions 
• Design various packages of complementary products and services 

Your Tabletop Marketing Plan 

Every time you add a strategy to your business, you are making it stronger and stronger.  
Picture your business as being a tabletop and each strategy is like a leg of that table.  
The more legs you have, the stronger the table.  The more developed the strategy, the 
thicker the leg. 

 

The more strategies you add, and the more each one is developed, the stronger and 
more stable your business will be.  While most of your competitors will only have one, 
two or even three legs, you’ll have 10 or 20 powerful, well developed strategies, 
delivering you more customers, who purchase more frequently and in larger amounts.  
You’ll have independent profit centers set up in your business and methods of tracking 
their performance giving you absolute certainty in your business and your ability to 
generate massive wealth.  
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Your Profit Equations 

I suggest that you tailor the equation to suit your particular business.  You may need to 
design an equation for each individual sales process that you use, and then one that 
integrates them all. 

An example could be: 

# of Ads 
Placed X Avg. # of Inquiries 

/ Ad = Leads X Conversion Rate = 
 

# of Customers X Avg. # of 
Purchases / Year 

X Average $ Sale = Turn Over 

 

You can break the equation down further, adding in things like Margins and Profits.  This 
will give you complete certainty around what is going on in your business and exactly 
what has to happen for you to reach your goals. 
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Steps to Growing Any Business 
The following 7 strategies are essential to your business success. 

1. Your Business Vision 

How will your business look when it’s finished?  What is your vision?  What is the target 
you are aiming for?  Be specific and don’t leave anything out.  (How much profit do 
you want, how many employees, how many customers, etc.) 

2. Systematize  

The outcome here is to have your business able to run without you.  If you look at a 
McDonalds store, everything is systematized – that is why they can have teenagers 
running it, yet the quality of the product is the same anywhere around the world.   

3. Determine Your Ideal Customer 

Describe in great detail your ideal customer or client.  If I could give you anyone in the 
world as your client, who would it be?  How much money would they have? How much 
would they spend?  Would they be married?  Where do they live?  How old are they?   

Get specific, because once you know who you are looking for, you can discover 
where you’ll find them and determine a method for attracting them to do business with 
you. 

4. What is Your Uniqueness  

What sets you apart from your competition?  Why should someone come to you?  
Don’t try to be all things to all people, instead find out what your ideal customer wants 
and give it to them. 

Describe what makes you unique in your field and then put it in all your marketing.  i.e. 
For Dominos Pizza this was: 

 “Hot, delicious pizza delivered in 30 minutes or it’s free.”  

What sets you apart?  Do you have a better quality product or service? Are you 
cheaper?  Do you have a greater range? Expert advice? 

5. Set up a Referral System 

Generating referrals is the least expensive, has the least risk and has the highest 
leverage and payoff for generating new customers. 

Once you know who your ideal customer is (step #3), ask yourself, “Who can refer these 
customers to me?” 

Go through your customers, vendors, employees, associations, etc.  Come up with a list 
and then work out a way you can reward them for referring a customer to you.  It can 
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be a financial incentive, discount, free bonus, a thank you note, you could refer a 
customer to them in exchange, etc. 

For example, a hairdresser might give a customer a free haircut for every two paying 
customers s/he refers to them. 

A supplier might give a retailer a 10% discount for three months because they referred 
them to another retailer who became a paying customer. 

How many different referral systems can you come up with for your business?  Put at 
least one into operation each month for the next three months.  The objective is to 
have multiple referral systems all working harmoniously. 

6. Utilise the Power of Your Past Customer List 

A study done by Australia Post shows that it is six times easier to sell to an existing 
customer or client than it is to obtain a new one.  This means that if you aren’t working 
your past customer list, you are missing out on massive profits.  

No matter what business you are in, you should keep a list of all your customers’ details.  
How do you get these details?  Simply by asking for them!  Ask them if they want to be 
on your mailing list, or start a club or run competitions.  Once you have their details, 
keep in contact with them at least every 90 days, more if possible. 

Now, each time you contact your customers, offer them a special deal on your 
products or services, something not available to the general public.  Reward them for 
continuing to do business with you.   

After all, you probably spent a lot of time, money and effort to win their trust and make 
them your customers in the first place. Now to keep them, all it costs is a couple of 
dollars postage every couple of months to stay in contact with them.  You might as well 
utilise them. 

What to sell them?  Make a list of all your products and services and offer a special 
deal on a different one each month.  If you only have one or two products ask, “What 
other products or services does my customer use directly before or after they buy from 
me?”   

For example your business might be selling home computers.  Before and after a 
customer buys from you, they might buy a computer desk, software, hardware, internet 
service, etc.  

Make a list and then go to the suppliers of these products and services. Now set up a 
deal with them where you offer these products and services to your customers at an 
optimum price, or with a special bonus (something that will entice them to buy from 
you as opposed to another store).  

The suppliers should be open to this idea if you show them how they can get more sales 
by helping you (show them what’s in it for them).  Set up a deal with them where you 
split the profit 50-50 (or whatever works). 
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When the orders come in from your customers, you forward them to the suppliers who 
fulfil them.  This way you can have access to a large product range without having to 
put up capital for stock. 

7. Realise That You are in Business to Make a Profit 

This step is so simple yet it is so unclear to so many people.  If you go into business 
without having this point clear in your mind, then you risk losing your business. 

When I am invited into an organisation or a business as a consultant, the biggest 
problem I see (the one causing people to walk around frustrated, tearing out their hair), 
is lack of profitability and lack of cash-flow.  The problem here, more often than not, is 
that they simply haven’t got it clear in their minds that they are there to make a profit. 

When you have your profitability under control, you can focus on giving your customer 
or client the best quality, growing your business and creating your dream. 

  



31 
 

Share Trading 
Share Options 

The main aim of this section is to introduce you to share options and day trading, in a 
very simple and easy to understand manner.  You will see exactly how the intelligent 
use of options and day trading can transform your financial future. OneLife by law is not 
licensed to give advice on trading. 

Share options, can be traded to provide massive cash flow, and they can also be used 
to leverage greater returns from existing share portfolios, and also to insure your 
portfolio against crashes or share price drops. How much certainty would this give you, 
knowing you have access to strategies that even in a share market crash will minimise 
your possible loss! 90% of traders lose, Why? They don’t have or use a system or don’t 
have the emotional fitness to follow the rules, they are greedy and impatient. If these 
sound like you, then trading is probably not the greatest strategy for you right now.  

The Power of a Trading Strategy 

Once you are armed with a proven trading strategy, consistent daily action can turn 
you into a super trader within 12 months! There are no guarantees in life, however if you 
could create consistent returns of just 6% a month your money will double over a 12 
month period, and returns of 10%, 20% and 30% a month are also achievable by using a 
proven strategy. 

Remember you can lose money just as quickly because of the same leverage plan if 
you fail to follow the rules and even when you do follow the rules the market can still go 
against you. The Market is the market and it is always right even when it is wrong.  

Let’s see what consistent returns of 10% per month on a single investment of just $10,000 
compound into over 1, 2 and 5 years. 

 

 

 

 

To ensure our success, it is vitally important that we adopt and use a trading strategy.  
More than 90% of traders who don’t use a strategy lose over the short term. 

So, what are options, and what are they used for?   

An option is a contract between two parties, and when you have an option, you have 
the right, but not the obligation to buy or sell a parcel of shares at an agreed price, on 
or before a predetermined date. 

$10,000 invested @ 10% per month compounded for: 

1 year =  $31,384 
2 years =  $98,497 

5 years =  $3,044,816 
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There are over 60 different companies that you can trade options on.  These are listed 
in the Financial Review, under the heading:  Derivatives- Share Options 

Call Options and Put Options 

There are two types of options, call options, and put options. Call options increase in 
value when their underlying share increases in value, and put options, increase in value 
when their underlying share drops in value. And what this means is that when we buy a 
call option and the share price rises, our option increases in value, and we make 
money. Now, on the other hand, when the share price drops in value, the value of a 
call option drops, which means we have the potential to lose money. A little 
information is dangerous. 

The Trend is Your Friend 

The first rule with trading is to follow the trend, when you look at the history of a share 
price, you can see whether it has been increasing or decreasing in price, and this is 
called the trend. A share is in an ‘up trend’ when it has been increasing in price 
measurably. 

Example of an uptrend 

 

A share is in a ‘down trend’ when it is decreasing in price. Always remember that the 
“trend is your friend”.  We trade with the trend, not against it. This means that we trade 
put options in a downtrend, and call options in an up trend. 

Example of a downtrend 
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Using Shares 

Buy 1000 XYZ shares @ $29.80 = $29,800 total 
investment 

Share price rises to $30.80 

         

         
 

 

Using Options 

Buy 1 XYZ Call option @ $0.55c per share = 
$550 total. 

Sell 1 XYZ Call option @ $1.30c per share = 
$1,300 total. 

Total profit is $1,300-$550 = $750 or a 236% 
return 

 

 

 

 

How to Make Money When the Share market is Going Down 

The good news is, that once educated in the proper use of options when we see a 
price drop in a share, we could buy a put option, that will increase in value as the share 
price drops.  This means we can make money even when a share price is falling, 
especially in a share market crash! The truth is that there is more money to be made, 
and it’s made faster, in a share price drop, than in a price rise. This is because when 
shares increase in value, it normally happens slowly, and when they drop, they can fall 
like a stone. 

The Massive Leverage Potential of Options… 

Trading options also gives us massive 
leverage. Unlike trading whole shares, 
we don’t need masses of cash to begin 
with. Imagine buying one thousand XYZ 
shares for $29.80 each, and they go up 
in price $1. We have exposed almost 
$30,000 to make $1,000. That is a total 
of 3.3% profit. 

If we had used an option instead, we 
could have bought an XYZ call option 
for $550, giving us control over 1000 
shares.  That would mean it now costs 
us 55 cents per share to control.  When 
the XYZ share price increased by $1, 
our option would increase in value by 
75 cents. Which means our initial 
investment of $550, has turned into 
$1300! 

That is a 236% return! And, this type of transaction usually takes between 2 and 4 days! 

7 Rules to Extraordinary Trading 

1. Model and commit to using a proven trading strategy 
2. Always trade with the trend 
3. Practice and follow the markets for at least 3 months, or until you can prove 

you are making consistent profits before putting real money into the markets 
4. Never borrow money to trade options 
5. Never risk money you cannot afford to lose 
6. Minimise losses and maximize profits 
7. Never trade on tips. This is the best way to lose money  
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So, what do you need to get started? 

1. You need education, and a proven trading strategy 
2. A computer and a charting program is helpful, but you can just use the share 

price information from newspapers to construct your own charts  
3. You need 1 hour a day to read your charts and make decisions 
4. You need a phone line, and internet access for retrieving prices and charts. 
5. And finally, a stock broker account for placing trades. 

Trading Options 

If you choose share trading as one of your five forms of income it is critical to learn from 
someone who has a proven system and is capable of teaching you that system.  

When it comes to putting money in the market, your link to the share market is through 
a stockbroker. Essentially there are two kinds of brokers, full service brokers, and 
discount brokers. Full service brokers often offer advice and recommendations, while 
discount brokers simply follow your instructions.  

It is a fact that brokers make their commissions on your transactions, which means they 
make money each time you buy and sell. Bear this in mind when selecting a broker. It 
may be best to use a discount broker for trading options.  

So, for an average of 30 minutes per day dedicated to trading, and with around $1,100 
per annum ongoing costs, you have a business that can turn a $10,000 trading bank 
into $20,000 or $30,000 or more within 12 months, depending on how consistent you are 
at following your strategy. Compound this over time and you can see how this is 
definitely a viable form of income.  It could even replace your regular job within 12 
months.  Some people take a lot longer and some never achieve any income and 
infact create losses. 

Now you can start to see the advantages of trading options for cash flow. You minimize 
risk by putting relatively small amounts of money into the market.  You have massive 
profit margins, and you can also make money in falling markets, even faster than in 
rising markets! 

Newscorp for example fell from an 
all time high of $26 per share on 
September 29, 2000, to $14 by 
Christmas time that same year. In 
3 months time, it had lost 46% of its 
dollar value. Good news for 
traders, and bad news for 
shareholders, unless they had 
used options to insure their 
portfolio. 

Can you loose?  Of course you 
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can. Excellent traders tend to have approximately 70% profitable trades and 30% 
learning experiences.  It is your ability to be emotionally fit as well as financially literate 
that can make the difference of a good trader and a poor trader – if you can follow 
the rules and not be greedy or impatient. 

How to Insure Your Share Portfolio 

Options that can be traded for cash flow on short-term price fluctuations can also be 
used to hedge, or insure your share portfolio.  

If for example you bought one thousand XYZ shares for $29.80, you have invested 
$29,800 in the belief that the share price will rise over time, providing you with capital 
growth over the mid to long term. Now, from time to time, there are share market 
corrections of varying intensity, which can mean almost overnight, with little to no 
warning, the value of your shares can drop at an alarming rate. 

Naturally, buying shares is a long-term strategy, and in most cases your share price will 
recover with time. There are exceptions though.  

- If you bought MIM shares in October 1987, just before the crash, you would have paid 
$2.87 per share, and after the 1987 crash they fell swiftly to $1.17, and it wasn’t until 
June 1992, that they rose above the pre-crash price. That’s almost 4 years! 13 years 
later, in December 2000, MIM was trading at $1.16. 

The Power of Hedging 

As an example only, imagine today you go and buy one thousand XYZ shares for 
$29.80 each.  You invest $29,800 in our future. To insure your investment you can buy a 
long term put option that enables you to sell your shares for $29.50 each, anytime 
between now and the expiry date of the option.  

This option will last for 10 months and will cost $1650 for the 10 months protection, which 
equals $165 per month, or $1980 for 12 whole months. $1980 is just over 6% of the total 
value of your portfolio.  

What this means is that for around 6% of the total value of our share portfolio, you can 
fully insure it all year round! This is a little like comprehensive insurance for your car. You 
pay a premium to have our car insured, and if you don’t crash, the policy expires 
worthless. And if there is a crash, you claim, and recover our initial capital.  

Using options in this manner can certainly protect you from a market fall. 

Using the above XYZ example, let’s suppose you did buy 1000 shares for $29,800, and 
invested $1,650 in a put option for your protection. 

If there was a crash a few months from now, and your share price fell to $14.00, you 
can use your put option, and sell your XYZ shares at $29.50 each, in an environment 
where you can buy them back at $14.00 instantly! This means you can sell out entirely 
and recover the money, or you can sell the portfolio at the agreed price of $29,500 
and buy back the one thousand shares for $14,000 and keep the difference ($15,500).  
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Or, because you are selling at $29.50, you can afford to buy back 2000 shares and 
double your share holding! 

The bottom line here is that you can use options as a cost effective way to insure your 
share portfolio against share market crashes, and price falls. 

Okay. So you can trade options for cash flow, and use them to insure our portfolio, so 
how do you… 

Use options to generate extra returns on your existing share portfolio? 

The strategy used to generate extra income from our existing share portfolio is called 
“Writing Covered Calls”.  

This is the simplest way to earn extra income while still holding on to your shares, we can 
do this once a month for most shares, and the yearly returns can be between 10% and 
30% of your portfolio value. Include your dividends, and your shares can produce 
substantial income. 

What you are doing when you write a covered call, is selling an option contract that 
gives the buyer the right, but not the obligation to buy your shares at an agreed price, 
on or before a set date. 

Example: 

It is now January 5th and you have one thousand XYZ shares valued at $29.80 per 
share. You don’t want to sell the shares if you can help it so to increase your returns you 
decide to write a covered call. 

To do this, you can sell an option.  You can sell an option that expires at the end of 
January that gives the buyer the right, but not the obligation to buy your shares for 
$31.00.  For doing this, you receive a $370 premium.  

So you receive $370 for the month of January. What happens after that? After the end 
of January, your option has expired, and you are free to do it again. Every month. 
Generating an average of $370 per month, equals an extra $4440 per year, or an extra 
14.8% return on your shares. 

That’s great, but what are the risks? 

The risks are that someone decides to buy your shares at the agreed price of $31.00.  
You bought one thousand shares for $29,800, and received a $370 premium for that 
month. That brings your total purchase costs down to $29,430 when you factor in the 
premium.  

Now, if the option buyer decides to buy your shares at the agreed price, you have sold 
for $31.00 each, or a total of $31,000. You have sold at a total profit of  $1,570 within a 
month! 
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Dr Claus teaches many ways of trading, including Contract for Difference (CFD’s) This is 
a way of gaining control of a share by paying 10% of the value of the share and 
‘renting’ this share from the owner and at the same time receiving a dividend paid on 
the share. 

How to borrow $500,000 with NO Security (borrow up to $20 million) 

There are lending facilities available with 100% finance, where you can borrow the full 
amount of your shares, without providing any security at all. In addition there is no risk of 
capital loss, as the portfolio is fully protected.  

This means if you borrow a total of $400,000 and invest $100,000 each in 4 different 
shares and two drop in value by $20,000 each, and the other two increase by $20,000 
each, you don’t offset the loss against the gains, so you realize a net profit of $40,000. 

This is because the two shares that dropped in value were hedged, which means you 
are totally protected from any down side risk. Your capital is guaranteed, and you 
receive in full, any capital growth. HOW DOES THIS WORK? 

With this type of loan you can borrow between $50,000 and $20,000,000 and you need 
only meet the interest payments. So the loan is interest only. With the interest payments, 
these can be prepaid annually in advance, or paid monthly in arrears. 

These loans normally have a fixed period of three to five years.  At the expiry of the 
loan, any shares that have fallen in value are sold at the initial protected price.  You 
can then sell the shares that have risen in value to pay off the remainder of the loan, 
and realize the profit, or pay out that portion of the loan and keep the shares. 

These types of loans are available from a number of banks, as well as lending 
institutions that specialize in lending money for the purpose of investing in the share 
market. 

You can prepay the interest in advance, and you actually minimise your tax in 
advance; however, see your accountant for details before entering into such a loan. 
Provided you know how to pick good growth shares, you can make money without 
needing money in the first place. And the best thing is, any losses don’t offset any gains 
because they are all insured. 

As you can see, the share market is one area you can produce a great income, as well 
as capital growth.  And you can lose IF you aren’t using a leverage plan, particularly if 
you are not using capitol-protected strategies.   

NOTE: Even with a capital guaranteed plan you can still lose money if all shares fall. 
Your capital is guaranteed however when you paid interest on the loan you lost your 
interest and on a $100k, $200k this could be a substantial amount.  

Remember all investment carries a degree of Risk. You must seek professional advice 
on each transaction related to your specific circumstances. All strategies shown in this 
report are for your general knowledge only.   
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A Plan 

“Compound interest is the greatest invention in human history” - Albert Einstein, 

The simplest thing to do, for most people may also be the most difficult thing… SAVE 
MONEY! 

Save some money, and invest it wisely. Too many people spend everything they earn 
on maintaining their lifestyle, and the more they earn, the more they spend.  

The simplest plan you can put in place, that will absolutely guarantee you become 
wealthy, is to set up an automatic investment plan. I have created a specific system 
that supports people in doing this. It ensures they put away at least 10% of every dollar 
earnt for the purpose of investment. These investments can be made in many different 
forms and always need to be considered in the context of your current position and 
only ever after doing your due diligence. One type of investment such as this is a 
managed fund. 

When you invest in a managed fund, you and many other individual investors invest 
money with a fund manager who invests all it’s investors monies together into shares, 
real estate, cash, and other investments. The advantage of managed funds is that they 
can produce much higher returns than cash sitting in a bank, and you have a team of 
professional investors managing your money for you. 

Lets have a look at what happens when we invest a fixed amount each month into a 
fund producing 15% per annum returns, and a fund producing 20% per annum returns. 
Let’s see what $50 a month, $100 a month, $200 a month, and $400 a month 
compounds to over time. 

Notice also how in Table 1, $400 per month invested @ 15% for 50 years becomes 
$55,887,211, and in Table 2 where $400 per month was invested @ 20% for 50 years  
becomes $494,901,980. There was only a 5% difference in interest rate, but the 
difference in returns is massive!  As you can see the rate of return is vitally important. 
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Simply by setting up an automatic investment plan, you have begun the process of 
becoming wealthy. Even this alone will guarantee a certain level of wealth is achieved. 
Once you begin your wealth education, you will discover other, even better ways to 
invest your money for greater returns. 

Table 1 

15% annual return 

Investment 1 year 5 yrs 10yrs 20 yrs 50 yrs 

$50   p/month $651 $4,484 $13,933 $75,798 $6,985,901 

$100 p/month $1,302 $8,968 $27,866 $151,596 $13,971,803 

$200 p/month $2,604 $17,936 $55,731 $303,191 $27,943,606 

$400 p/month $5,208 $35,873 $111,463 $606,382 $55,887,211 

 

Table 2 

20% annual return 

Investment 1 year 5 yrs 10yrs 20 yrs 50 yrs 

$50   p/month $669 $5,173 $19,118 $158,074 $61,862,747 

$100 p/month $1,228 $10,345 $38,236 $316,148 $123,725,495 

$200 p/month $2,677 $20,691 $76,473 $632,296 $247,450,990 

$400 p/month $5,353 $41,382 $152,945 $1,264,592 $494,901,980 
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The 5 “Tycoon” Secrets That Made Me a 
Millionaire by Age 28 

The 5 tycoon secrets I am about to share with you, are the most powerful philosophies 
for making your dreams a reality.  If you were to only read one section of this report, 
make it this.   

They are: - 

1. Build the image 
2. Commit and take massive action 
3. Enroll other people and build a team 
4. Maintain focus 
5. Never, ever give up 

By understanding and mastering these simple secrets, you will possess the ultimate 
power known to humankind.  This power, once tapped into, will cause you to unlock all 
the forces of nature, seizing them to come together in total alignment with the single 
unwavering purpose of manifesting all of your dreams into solid reality. 

What you are about to read may seem simple, and it most certainly is. Whatever you 
do, don’t dismiss these 5 secrets, or just skim over them, take a look, and take time to 
think about how profound these secrets are, and what it would mean to you to harness 
this power for yourself. 

Here are the 5 tycoon secrets that cause you to unlock and seize the forces of nature  

1. Build the image 

Build a clear image of what it is that you want, a snapshot of your ultimate goal. What 
ever it is, this is the first step towards making your goals a reality. Our mind thinks in 
pictures, and by building this clear image you are giving your mind a snapshot your 
goal. The more detailed this image is, the better. 

The way to do this, is to describe in vast detail what it is you want, whether it is a car, or 
a sum of money, or a bigger dream like a business or even how you want it to look and 
feel, describe it in great detail. This way your mind can focus clearly on your ultimate 
goal. 

Your mind is like a guided missile, so it needs a specific target. Other wise it has nothing 
to aim for. If it is a sum of money you want, don’t just say that you want some money. 
Be clear and definite. Name the specific amount, and by what date you want it, and 
what you are prepared to do to get it. 

One thing for sure, is that we can have anything we want in this world, provided we are 
prepared to pay the price, and do what ever it takes to achieve it.  
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Do you have a dream?  What is it?  Take time right this minute, not later or tomorrow. 
Grab a pen and some paper, and write down, in detail, what it is that you want. 
Whatever it is , Do it, and keep doing it. 

Do this over and over until you have a clear definite image of what your life will be like 
when you have everything you want.  

2. Commit and take massive action 

Once you know what it is that you want, commit with every fibre in your being, to do 
whatever it takes, for as long as it takes, to get this done. By doing this, you are sending 
a command to your mind that says “Do this, no matter what!!” 

What you are also doing, is sending a message to the universe, stating your definite 
intentions, and when you do this, you begin to unlock and seize the power of nature, 
causing it to make things happen for you. When you are committed 110% to 
something, the universe will move mountains to bring your external world into alignment 
with your intentions.  

This power is something that every person alive has within them, although it lays 
dormant within so many people today.  More and more people are waking up and 
becoming aware of it’s existence, however many remain unaware that this sort of 
power exists at all.  For those that are aware of this power often only a small 
percentage consciously harness this aspect of nature, to help manifest whatever 
conditions they want. 

Is this something that once harnessed, could make a massive difference to your life? 
You bet, and this is something I teach in my programs. This is the key to getting 
whatever it is you want in life. 

3. Enroll other people, and build a team 

Once you know what it is that you want, and you have total commitment to having it, 
enrol the help of other people, and build a powerful team who are committed and 
aligned to help you build what it is you want. 

This is the purpose of a business, you have an idea of what you want, commit, and 
build a team to help you create it.  

4. Maintain focus  

On your journey to building the life you want, it can be easy to lose focus, and lose 
heart and want to give up. Manifesting your dreams is a process, somewhat similar to 
planting a seed that will grow into a giant tree. 

When you plant an orange seed, it may take several years until it has grown into a 
magnificent tree bearing an abundance of lush fruit. For a while, the seed will need 
regular attention, such as watering and tending to as well. 
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Your dream can be much like the seed that once planted, will grow over time into a 
strong, healthy tree, bearing all the fruit you can eat. 

5. Never, ever give up 

Whatever you do, when you decide and commit to achieving your goal, there can 
and will be a time lag from when you build the image, to when it becomes a reality. 
This time lag will vary depending on the complexity of your dream. 

It can be so tempting to give up, and 99% of people do. Giving up will absolutely 
undermine everything you have done to date to bring your dreams into reality.  

Each day when you wake up, make the decision to strive toward your dream. Each 
day, do one thing that will move you forward. 

Above all, never, ever give up. No matter what people think, do or say, no matter what 
evidence there is around you in the world today, that what you want can’t be done, 
go for it. Do it anyway.  

There truly is nothing that can stop you from achieving all of your dreams and goals - 
other than you.  You are the only obstacle in the way.  Remember, you can be, do and 
have anything you really want. 

NEVER, NEVER, EVER GIVE UP!!  
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The 7 Year Plan for Absolute Financial Success 
How to Create Complete and Absolute Financial Abundance in Your Life 

If you knew with absolute certainty, that within the next 7 years, you would become a 
millionaire, would your life be a little different? 

What if you had complete confidence that you could handle any financial difficulties 
that arose for yourself, your family or your friends? 

Imagine that over the next 7 years, you start to make more money than you have ever 
dreamed possible.  You develop a strong portfolio of stocks, bonds, real estate and 
“turn-key” businesses.  You start successfully doing deals that set you up for life with 
multiple streams of income that keep flowing day in, day out, whether you’re awake or 
asleep, on holiday or working… 

… And imagine that you use specific systems and technology to set up these 
businesses and dealings in ways that allow you to manage them all in only a few hours 
a week – from anywhere in the world. 

Tell me, would your life be a little different? 

Would you still be doing the same things that you are doing today?  Working in the 
same job or business?  Living in the same house?  Battling the same peak-hour traffic in 
the same old car? 

Or… 

Would you be traveling the world, discovering the people and experiences from every 
nation on earth, coming back to your dream home in your dream suburb with your 
dream car in the garage… Working when you want to, at a job you absolutely love, 
making a massive difference in people’s lives. 

What would you spend your newfound abundance of time and money on? 

Would you buy that boat you’ve always wanted and sail to the tropical Whitsunday 
Islands experiencing the feeling of freedom that comes from having the wind blow 
through your hair.   Staring in awe at the vast beauty that is nature’s gift to you.   

Would you take up that hobby that you have thought about so much, or start playing 
sport?  Would you build that holiday house, or the log cabin in the mountains?  Would 
you go back to university and expand your knowledge? 

What would you do if there were no longer any limits to your time and money? 

Do you remember the dreams you’ve had throughout the years? The ones that got lost 
somewhere between earning a wage and paying those bills.  The dreams you had 
before the weight of the world made you submit to an almost meaningless existence. 
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Please, take a moment to sit back and dream about your ideal life. Imagine that you 
had a magic wand that could grant you any dreams you wanted.  

Now, grab a hold of those dreams – tight.  Together we’re going on a journey that can 
make those dreams a reality…   

How to turn $1 into $1,000,000 in 7 years 

I would like to introduce you to a process called the 7 Year Plan.  This process was 
designed to help you achieve all of your dreams, goals and ambitions – easily and 
gracefully. 

The only thing people are missing is the right information and the right information is 
unbiased information from individuals who consistently prove it to work and have the 
results in their own lives to back it up.  

Now when I talk about unbiased information I mean information from someone who 
has nothing personal to gain from you investing in their recommendation.  

Have you ever been to a real estate investment seminar, that promises to teach you 
investment strategies, only to find out that the strategies they’ve been teaching you 
are perfectly suited to certain properties that they just happen to have available to sell 
to you. 

This is biased information and it is a conflict of interest.  A prime example of biased 
information is heard in the many seminars that teach you about negative gearing and 
then try to sell you highly inflated interstate property deals.  Please do some thorough 
research if you ever consider doing a deal like this. 

So Where Do You Get the Right Information?  

With the right information, you can build wealth in your life and become financially 
free.  With this in mind, I created a formula for financial success called the 7 Year Plan. I 
wanted to create a process that would not only help people become wealthy, but 
truly give them the knowledge that would allow them to create any amount of wealth 
in their lives that they desired.  

The Art of Fishing for Your Finances 

“Give a person a fish and they’ll eat for a day – Teach them how to fish and they’ll eat 
for a lifetime” 

If you have ever been to an average financial planner, they may tell you about 
strategies, but not necessarily teach them to you.  (Perhaps they are afraid that if you 
knew their strategies, you would no longer need them and they would be out of a job). 
– In effect, all they are doing is giving you a fish. 

My plan was to create a powerful, yet straightforward, system that not only teaches 
you how to fish, but teaches you how to build and use a net.  It teaches you where the 
best fishing spots are, what time of day to fish, what bait to use, how to hire other 
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people to fish for you, etc. so eventually you can share this with your children, so they 
can teach there children and so on. 

The 7 Year Plan starts by introducing you to powerful, 
cutting-edge financial strategies for the Australian 
market.  The strategies are designed to move you in a 
straight-forward systematic way towards your goals. 

The 7 Year Plan gives you an arsenal of tools that you 
can use to start building your way to wealth.  As you go, 
you start mastering the strategies that will put you ahead 
of 95% of the population when it comes to your financial 
situation.  As you continue you learn more advanced 
strategies.  You will become so congruent with the 
teachings that you are able to help others with their 
situations.   

It is this type of knowledge that will give you the ultimate financial security.  

Although someone, or a situation, can take your money away from you, no one can 
ever take your knowledge.  After mastering this knowledge, you will never again be at 
the mercy of another person or situation.  And since you will actually be learning about 
how these tools work and operate, you will be able to teach them to others.  Imagine 
your children growing up with the knowledge of what it takes to be successful – 
imagine the quality of their lives. 

The greatest gift you could ever give your child (in regards to finances) is to teach them 
Financial Intelligence 

It’s absolutely appalling that a child can go to school for 14 years and learn about 
everything from geography to science, yet never learn a single thing about “real-
world” money.  They learn about many subjects that they will never use again, yet they 
learn nothing about a subject that is such an integral part of all of their lives.   

It is no wonder we have such a high consumer debt and so many bankruptcies in 
Australia.  Not to mention the massive stress and burden many people face throughout 
their lives trying to keep on top of things.   

Imagine you raised a child who understood how money worked. 

Now I guess the important point here is that anyone can use this plan to become 
wealthy.  In a sense it is just like baking a cake – if you follow the recipe, 99% of the time 
you are going to get a pretty good cake.  Like anything, if you bake more cakes, you’ll 
get better and better and before long you’ll have all the cakes (and money) you’ll 
ever want. 

The End, Yet Only the Beginning… 
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Well, we’ve reached the end of “The Science of Becoming a Millionaire”.  I trust you’ve 
found both the tangible and intangible riches it holds in its pages. 

Although it’s the end of the report, If there’s any way we can be of service to you to 
help you generate true wealth in all areas of your life feel free to contact our team at 
OneLife. By emailing support@onelife.com.au or calling 1300 365 590.  

Until we meet I wish you Health, Wealth and Happiness. 

 

 

 

Roy McDonald 

 

 

 

 

 

 

 

 

 

DISCLAIMER 

OneLife Abundance Pty Ltd ATF OneLife Abundance Trust ABN 76 459 139 751 does not provide 
in this document any investment, financial product, legal or taxation advice as to the suitability 

of the products and services described in this session for your particular objectives, financial 
situation or needs. Financial product and investment advice given in this document, including 

forecasts and opinions, is general advice only. Any testimonials or discussions are provided 
voluntarily, without payment, inducement or other benefit and are from genuine clients 

of OneLife Abundance Pty Ltd ATF OneLife Abundance Trust ABN 76 459 139 751. This advice has 
been prepared without taking into account your particular objectives, financial situation and 

needs. You should either assess the advice yourself or seek the help of an adviser. 

OneLife International Pty Limited A.C.N. 106 861 723 is a corporate authorised representative of 
Financial Planning Works Pty Limited A.C.N. 003 780 407, Australian Financial Services Licensee 

Number 247180 

Financial product advice is provided by representatives of Financial Planning Works Pty Ltd 
A.C.N. 003 780 407, Australian Financial Services Licensee number 247180. 
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